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AMERICAN MoTORS SALEs CorRPORATION

151 THIRD AVENUE
HEEDHAM HEIGHTS 94 MASSACHUSETTS

To: Al Hudson Deal ers
Bost on Zone

Subj ect: NADA Reports
Gent | erren:

Thanks to the deal ers who are supporting us with their
NADA Reports each ten-day period as they have node it possible
to reverse the trend in the resal e val ue of our Hudson cars,
For the first tinme the June NAPA Cificial Quide lists our
Hudson Hornet and WAsp at up to $50.00 MORE than the May
NADA Cfficial Quide books This is a conplete reversal of
the usual downward trend of all cars and indicates as much as
a $100 advantage over a 1955 Pontiac for instance.

V¢ sugest that you use this information in your
contacts with the public when fighting conpetition for sales.
No | onger can they say that the used Hudson has no resal e
val ue.

Again, we can continue this trend if you continue to
send us your NADA Reports regularly. Now that we have the
advant age nenti oned above, be sure that we continue to
naintain this edge.

Very truly yours,

HUDSON DI M SI QN
Arerican Mtors Sales Corp.

R L. DOllaway
Zone Manager
RD fm
6/ 1/ 56
Deal er gr am #87
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1955 RAMBLER RESALE VALUE COMPARISON

MAKE OF CAR REGIDN T
4 DR. SEDAN A B C 7] E H COMPOEITE
M RAMBLER $1.425 %1,380 $1495 $14%0 51,375 51,440 $1,434
[FELL X
STUDEBAKER 1,405 1,380 1,490 1,440 1,365 1,415 1,415
JOHAMPRCE BELUEC)
CHEYROLET 1,405 1,370 1,485 1,435 1,370 1.395 1.410
i I 3T-5)
PLYMOUTH 1410 1,370 1,470 1,430 1,375 1,405 1,410
[FLEXA, &)
FORD 1,270 1,335 1,460 1.445 1,355 1,410 1,395

IMABRINE &)

1955 RAMBLER RESALE VALUE COMPARISON

MAKE OF CAR REGION U. 5
4 DR, SEDAM A B C COMPOSITE
F RAMBLER CUSTOM §1.645 £1,695 $1,800 $1.713
CHEVROLET BEL AIR & 1,560 1510 1,725 1,632
FORD FAIRLANE & 1,560 1,595 1,695 1,617
PLYMOWUTH BELVEDERE & 525 1,575 1,685 1,595
STUDEEAKER REGAL & 1.4%0 1,530 11595 1,538

Now more than ever it pays to buy a RAMBLER!



AMERICAN MoTORS SALEs CorRPORATION

151 THIRD AVENUE
HEEDHAM HEIGHTS 94 MASSACHUSETTS

July 27, 1956

M. C Ashton Cox

C A (Qox Hudson Sal es & Service
60 Beal e Street

Qui ncy, Massachusetts

Dear Ash:

Wien we di scussed the advertising all owance with you
that we are giving to help nove the |arge cars, several
things were required that by now you mght have forgotten.
So we can process your credit as quickly as possible, would
you pl ease support your advertising request as follows:

1. Duplicate copies of paid invoices.
2. Tear sheets from newspapers.

3. Radio scripts.

Qur agreerent was that we woul d duplicate the anount
you spend up to $600 as our contributi on.

Very truly yours,

AVER CAN MOTCRS SALES CCRP.

R W DIlaway
Hudson Sal es Manager
fm



AMERICAN MoTORS SALEs CorRPORATION

151 THIRD AVENUE
HEEDHAM HEIGHTS 94 MASSACHUSETTS

Decenber 26, 1956
To all Nash and Hudson Deal ers:

Sone tine ago, M. Roy Abernethy sent out a brochure containing the
forns and procedure used in nost states to place our autonobiles in
Driver Trai ning. Sone states further subsidize this worthwhile
project and our conpany has offered a nost |iberal allowance of $125
per unit on any 1957 QUSTCM Ranbl er now pl aced i n such use.

Wth the second senester rapidly approachi ng, we urge you to check
with your respective school authorities. W feel certain that these
captive denonstrations will pay off in future sales. Dual Control
units are available on order for Ranbl er nodel s, and we trust that
you will mnmake the nost of this programas it is al so one which wll
lend itself to local publicity.

Yours very truly,

Zone Manager



AMERICAN MoTORS SALEs CorRPORATION

151 THIRD AVENUE
HEEDHAM HEIGHTS 94 MASSACHUSETTS

Decenber 27, 1956

TO ALL DEALERS - BOSTON ZONE
Subj ect: Sal es (bj ective for January 1957

Encl osed you wi |l please find a display card giving you your

sal es objective for the nonth of January 1957. V¢ woul d
appreci ate your hanging this card in a promnent place to renind
you of this objective, and to stimul ate your sal esnen

inan effort to make that extra sal e.

You wll note there is space on the right side of this card
for your convenience in recording your total sales by each
10-day peri od.

This sal es objective is based on the nonthly percentage of
the agreed yearly figure as di scussed between you and
M. oodyear at our recent refranchising neetings.

V¢ sincerely trust you will endeavor to exceed these objectives
in order that we collectively as a zone can exceed our quot a.

Yours for good selling in January!!

R W W Dllaway,
RMD-W  Assistant Zone Manage









AMERICAN MoTORS SALEs CorRPORATION

151 THIRD AVENUE
HEEDHAM HEIGHTS 94 MASSACHUSETTS

TO ALL HUDSON DEALERS
Bost on Zone

Gent | enen:

Attached is your retail sales quota for 1956.You will note
that Hornet, Wasp, Ranbler and Metropolitan have been set with separate
quotas to hel p you with your sales projections. This shoul d hel p
you materially with your |ong range pl anni ng.

Needl ess to say, it takes adequate manpower in each depart nment
to get the job done. That is your responsibility.W rill, however,
assi st you in every way possible to hel p you achi eve your sal es goal
and nake 1956 a profitable one for you.

Your ai mshould be to increase Hudson registrations in your
area 10%this year.If you start NONyou can do it.

Yours for better SELLING
Very truly yours,

HUDSON MOTCRS
D vision of Arerican Mtors Sales Corp.

H F. Fenerty
Mer chandi si ng Manager
HFF: nf
Deal er gram #3
January 6
1 9 5 6

P. S. Hornet and Wasp quot as are interchangeabl e.
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AMERICAN MoTORS SALEs CorRPORATION

151 THIRD AVENUE
HEEDHAM HEIGHTS 94 MASSACHUSETTS

January 6, 1956

M. A Qox

C A (Cox Hudson Sal es and Service
60 Beal e Street

Qui ncy, Massachusetts

Dear Ash,

| appreciated being invited to hold a sales neeting at your
deal ership | ast Tuesday evening and | hope that the things we covered were
hel pf ul .

You have two excel lent potential sal esmen and wi th proper
sales direction there isn't any reason why they shoul dn't be top producers.
You nust, however, realize that a sal esnan needs tools just as nmuch as
a mechanic does if he is going to do a good j ob.

You have fine facilities for nerchandi sing both new and used
cars, you also hold an excellent reputation with your public, and people like
to do business with you. I would, however, |ike to nake a few suggestions t hat
| feel would hel p you and your nen do nore busi ness.

First: selling is a full—+ime job and you need sonmeone to work
full tine at it and to direct your part—tine salesnen so that their efforts
are spent without waste. | realize good sal es nanagers are hard to find but
they are needed in order for a deal ership to be successful.

Second: you need an up—to-date |list of the 1955, 1954, 1953,
1952, and 1951 owners in your sales area for your salesnmen to work wth.
This list should al so be used to purge your Fam |y Magazi ne nailing.

Third: you need a registration list of owners in your area
for selling used cars, mailing, telephoning, etc.

Fourth: | woul d suggest that your sal esmen have a tel ephone for
night use at their desk as part of the sales plan involves its use.This is
nost essential in bad weat her.

Fifth: 1 al so suggest that as soon as you do the above that
each sal esnan shoul d average the follow ng daily: ten —woul d you takes, ten -
post cards, five —phone calls, Ohe - denonstrati on.

S ncerely yours,

HUDSON MOTCRS

D vision of Arerican Mtors Sal es Corp.
HF nf H F. Fenerty —NMerchandi si ng Manager
c
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AMERICAN MoTORS SALEs CorRPORATION

151 THIRD AVENUE
HEEDHAM HEIGHTS 94 MASSACHUSETTS

TO ALL HUDSON DEALERS
Bost on Zone

Gent | enen:

Have you ever heard the song, "Count Your Bl essings"? Have you
ever stopped to think how fortunate you are to have a car like the Ranbler to
sell? Sonetines we are so close to the WOODS re can't see the TREES.

Here are a few sales points that you shouldn't over look or fail to tell
your custoners about .

Lowest priced Arerican nade four door sedan.

38" turning circle.

Deep coil springs for snoothest ride of any car.

Reclining seats —only car inits price field to have them

Q eatest econony of any standard care

Lowest repair cost per mle.

H ghest trade in val ue as per NADA reports.

Tires cost |less to repl ace.

nly car inlowpriced field wth a safety roll bar

call ed "Fashion Safety Arch". The hot rodders wll

know what you' re tal ki ng about *

j. Power brakes as standard equi prent on all 1956
cust om nodel s.

k. Mre visibility than any conpetitor in its price class.
You can see all four fenders fromdriver's seat —appeal s
to wonen drivers.

|. Only car for the price with single unit construction.

(To be copied by others, including Cadillac next year.)

m Hgh level fresh air intake.

n. Easy access to engine and headl i ght assenbly. Quts repair
and mai nt enance costs.

0. Four Quarts of oil instead of five —nore savings.

p. Wndows open with fewer turns of the handl e —especially

appeal ing to woren drivers.

TFTe oo oo

["I'l bet you and your sal esmen have di scovered many ot her advant ages.
Let's hear fromyou so that we can pass them on.

Very truly yours,

HUDSCN MOTCRS
D vision of Arerican Mtors Sales Qorp.

H F. Fenerty
HFF: ni Mer chandi si ng Manager
Deal er gr am #35
March 9, 1956
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AMERICAN MoTORS SALEs CorRPORATION

151 THIRD AVENUE
HEEDHAM HEIGHTS 94 MASSACHUSETTS

TQ ALL HUDSON DEALERS
Bost on Zone

Cent | enen:

Li sted bel ow are your new revi sed Contest quotas for March, April,
and May.

Take a good | ook at them They make sense. There isn't any reason
why everyone coul dn't be a wi nner.

How about getting your sal esnen and all of your selling tools sharpened
up and ready to operate. Ch yes — don't forget those denonstrators.
You're going to need themto WN

Mar ch April May
w1 6 |7
R, o 7 |
Very truly yours,
HUDSON MOTCRS
D vision a Arerican Mdtors Sal es Corp.
H F. "Hal" Fenerty
Mer chandi si ng Manager
H-F: ni
Deal ergram # 36
March 9, 1956

YOUR JOB | S SELLI NG HUDSONS — HONV ARE YQU DA NG AT | T?



AMERICAN MoTORS SALEs CorRPORATION

151 THIRD AVENUE
HEEDHAM HEIGHTS 94 MASSACHUSETTS

To: Al Hudson Deal ers
Bost on Zone

Subj ect : February Deal er of the Mnth
Gent | erren:
Hats off to the followi ng for an excellent sales job for February.

Metropolitan U ban Area
Hartford - 120% Saugus - 200% Aresbury - 500%

A so, congratul ations to the follow ng:

Area
Watertown - 100% St. Al bans - 100% Brinfield - 150%
No. prove - 100% W Townsend - 100% Hallowel | - 150%
Goni c - 100% Berlin - 100% Qeenfield - 150%
Norway - 100% Fayville - 100% Keene - 150%
Presque Isle - 100% Needham - 100% Auburn - 166%
Wnsl ow - 100% Henni ker - 133% Sanford - 200%
Benni ngt on - 100% Canton - 133% E. Jaffrey - 200%
Newport - 100% Wnchester - 150% Gardner - 200%
No. Adans - 100% Attleboro - 150% QOleans - 200%

Aresbury - 500%

U ban
Lawr ence - 100% New Bedford - 120% Exeter - 140%
Portsmouth - 100% Feeding HIls - 120% WIIlinmantic - 150%
Qi ncy - 100% New London - 120% Saugus - 200%

Met ropol itan

Hartford - 120%

D strict Manager Frank Prineau, heads the list with el even of
his dealers with 100%or better, followed by N B. Libby wth nine
of his dealers with 100%of quota or better.

Keep up the good wor k.

Very truly yours,

HUDSON DM SI ON

Anerican Motors Sal es Corp.
H-F. fm
Deal er gram #39
3/ 22/ 56 Hal Fenerty

Mer chandi si ng Myr .



April 12, 1956

Mr. ¥illiam MacDonald, Sr.
22 Bay Strest
ﬂqmtm.’ Vass,

Dear Hr. MacDonalds:

Thank you very wuch for your interest inm our great "Name the Construction®
Contest.

We are very happy to send you an entry blank as you requested.

We are also advising C. A. Cox Hudson Sales and Service, 60 Beale St.,
Quincy, Mass., our nearest dealer to you to contact you so that you
can take & demonstration ride. This rides in a new Hudson with single unit

construction will help you in selecting a suwitable name for this revolutionary
type car construction.

Very truly yours,

HUSON YOTORS
Division of American Yotors Sales Corp.

mf
c«Cs C. A. Cox Hudson Sales & Service ——

¥r. E. L. Lodge } }M, . Aé/

&/



AMERICAN MoTORS SALEs CorRPORATION

151 THIRD AVENUE

TQO ALL HIOSON DEALERS — MEEDMAM HEIGHTS 74 MASSACHUSETTS
Bost on Zone

CGent | enen:

At our first Sales Meeting the interior room w ndshield w dth and
turning dianeter of the Hudson Hornet versus the Cadillac, Inperial, and
Li ncol n was di scussed. The conparison figures are |isted bel ow

HUDSCN CAD LLAC | MPER AL LI NOOLN
HP ROOM FRONT 65. 0" 64. 3" 62. 5" 61. 8"
HP ROOM REAR 64.5 65. 2 62.0 63. 8
SHOULDER ROOM FRONT 61.5 59.5 58. 3 59. 4
SHOULDER ROOM  REAR 61. 25 59.4 58. 3 58. 4
HEADROOM FRONT 37.5 35.8 35.1 35.4
HEADROOM REAR 36.0 35.1 35.0 34.1
ENTRANCE ROOM FRONT 30.5 30.1 29.5 29.6
(Top of cushion to w ndcord)
ENTRANCE ROOM REAR 29. 25 28.6 28.0 27.0
LEG ROOM FRONT 42.5 43. 3 45.7 44. 8
LEG ROOM REAR 40. 1 46. 3 45.7 43.9
FRONT SEAT DEPTH 18.5 18.0 18.1 18. 3
REAR SEAT DEPTH 18.5 17.8 17.8 17.9
STEER NG WHEEL TO
QUSH ON OLEARANCE 6.4 5.4 53
ADJUSTMENT, FRONT SEAT 5.0 4.0 50 5.0

As you may have noted) with the one single exception of Cadillac's rear
hip roomwhich is seven-tenths of an inch w der, Hudson has nore seating space in
both the front and rear seats than any other.

Very truly yours,
Arerican Mtors Sales Corporation

H-F: ni
Deal ergram # 96 H F. Fenerty
June 20, 1956 Sal es Pronotion Manager,



AMERICAN MoTORS SALEs CorRPORATION

151 THIRD AVENUE
HEEDHAM HEIGHTS 94 MASSACHUSETTS

July 10, 1956

Hudson Deal ers
Bost on Zone

Subj ect: Deal er of the Month
June 1956

Congratul ations to the two deal ers w nning the June Deal er of the Month
Awnards: They are —

Area League U ban League

M Handl ey 200.0 % Frank's Auto Life 120.0 %
There will be no Deal er of the Month Anard in the Metropolitan League.

"Hats Cff!" to the follow ng deal ers for doing a good job —

Area League
Deal ershi p % of Attai nment
Al ari o Hudson Sal es & Service 150.0
CF. (hase (o. 125.0
Airport Garage 100.0
Carman Motor Sal es 100; 0
Holl and Bros., |Inc. 100. 0
MKenney' s Gar age 100. 0
Park View Inc. 100.0
Val l ey Motor Sal es 100.0
U ban League
Deal ershi p % of Attai nment
VWntworth Mot or Co. 112.5
(ottage Street Garage, Inc. 111.1
Mendel Motor Sal es Co. 111.1
Fai rvi ew Gar age 100.0

Dstrict—wiseit's Dstrict 11 |l eading the Zone with an attai nnent of
80.9 %

Very truly yours,

HF. Fenerty
Sal es Pronoti on Manager

H-F. cn
# 98



AMERICAN MoTORS SALEs CorRPORATION

151 THIRD AVENUE
HEEDHAM HEIGHTS 94 MASSACHUSETTS

July 23, 1956

Hudson Deal ers
Bost on Zone

Subj ect: Hudson FAMLY Magazi ne

In talking with one of our dealers the other day | |earned of

an interesting experience he had recently. Wiile waiting in

a dentist's office he was browsing through sone magazi nes and
found several nagazines fromhis conpetitive deal ers. This

was quite a shock to him Needl ess to say, he imredi atel y added
his dentist to his Hudson FAMLY Magazine mailing list.

In discussing this incident wth the deal er the thought occurred
to us that perhaps nany of you are not getting the nost out of
your magazi ne nailings. Li sted bel ow are a few suggestions t hat
may hel p you get nore for your noney -

1. Purge your mailing list annually; add new
nanes and cut out dead wood.

2. Doctor's office, beauty parlors, and ot her
pl aces where peopl e wait should definitely
be on your FAMLY mailing list. Renenber,
your nagazine is your "silent sal esnan.”

3. Approxinately 10 copi es should be nailed in
bul k to your showoomfor your sal esnan’'s
use.

4. Good prospects can be added to your |ist at
anytinme during the year. (Nanes of your new
car custoners are added automatically.)

5. (ne copy should go directly to your home as
a nai ling check.

Take advantage of your "silent salesman.” Bring your FAMLY
mailing list up-to-date and keep it grow ng.

Very truly yours,
HF. Fenerty

Sal es Pronoti on Manager
H-F. c¢n
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AMERICAN MoTORS SALEs CorRPORATION

151 THIRD AVENUE
HEEDHAM HEIGHTS 94 MASSACHUSETTS

August 20, 1956

Al Deal ers
Aeri can Motors
Bost on Zone

Subj ect: Used Car Auction

Are you | oaded w th used cars? If you are and would |ike to get
rid of themtry an auction - it may be just the thing to nove
that used car stock that has built up because of your new car

vol une sal es.

The peopl e who really know how to run a top-notch; fast-noving,
profit-bringing auction are Spencer Conpany, |nc, Thi s conpany
does get results - Town Line Mdtor Sales, Arerican Mtors deal er
in Brookfield, Missachusetts, wll tell you so,

Spencer Conpany recently ran an auction' for Town Line, Accor di ng
to John Skiffington, owner of Town Line, the auction brought very
satisfactory results. More than 800 peopl e were in attendance.
Thirty-one cars were run through and 17 were sold within a very
short tine, M. Skiffington said he woul d be nore than pleased to
give any of Qur dealers first hand information if they woul d call

or wite him H s dealership is:

Town Line Mtor Sales

Bost on Post Road

Brookfi el d) Massachusetts

Tel ephone - Vol unt eer 7-3526.

So if you do have a | ot of used cars on hand why not contact either
M. Skiffington or the Spencer Conpany directly. Spencer Conpany' s
address is P.Q Box 507, Longnont, Col orado.

Very truly yours,

HF. Fenerty
Sal es Pronoti on Manager

HFF: cn
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AMERICAN MoTORS SALEs CorRPORATION

151 THIRD AVENUE
HEEDHAM HEIGHTS 94 MASSACHUSETTS

August 20, 1956

Al Deal ers
Anerican Mtors
Bost on Zone

Subj ect: Incentive Programfor Sal esnmen

In the near future plans will be consummated for the 1957 New Car
Showi ng to the deal ers. Natural Iy, your salesmen would like to
attend this prevue.

V¢ would like to pass on to you two interesting sales incentive
prograns that have been initiated by Boch Sal es and Service, Inc.
and Wonsocket Nash Co.

At Wonsocket M. Dumais, the deal er, has set up a Sal esnan's
Kitty. For every new car sold by one of his sal esnen $25 goes
into the Kitty of the sal esman naking the sale) $10 is added for
every used car sale. Wien a salesman's Kitty reaches $200 he is
entitled to attend the 1957 New Car Showing and to bring his wfe.

Erni e Boch of Boch Sales and Service has set up nonthly quotas for
each of his sal esnen. As an incentive he has sent a $100 check,
unsi gned, to each salesman's wife, The two top sal esnen will go
to the 1957 New Car Showing and Ernie will sign their wve's $100
checks.
Wiy not start your incentive plan now

Very truly yours,

HF. Fenerty

Sal es Pronoti on Manager

H-F: on



AMERICAN MoTORS SALEs CorRPORATION

151 THIRD AVENUE
HEEDHAM HEIGHTS 94 MASSACHUSETTS

August 23, 1956

Al Deal ers
Anerican Mtors
Bost on Zone

Subj ect: "Signing W'

Nowis the time to do sorme | ong range pl anning for 1957. Wth our
new ner chandi se, the best in the industry, new advertising pl ans
shoul d be nade well in advance.

Today you have to TELL peopl e about your deal ership, about your
personnel , and about your product. And you have to KEEP TELLI NG
t hem over and over agai n.

e of the best ways to keep your name in front of the public is
to "sign-up." Use your deal ership nane on signs on your denon-
strators.

In your 1957 Announcenent and Pronotional Materials Kit you wll
see a Car Top Poster Frame - designed to fit any car. And you

will find that Bunpa-Tel Sign Dvision of Vrren Hastings Mot or
Co., Inc., Munds, Illinois makes excel |l ent signs for both new

and used car adverti sing.

Let's plan to do sonething in the way of "signing up" those '57
cars. Take action NON¥ You will find that signs pay dividends.

Very truly yours,

HF. Fenerty
Sal es Pronoti on Manager

H-F: cn



AMERICAN MoTORS SALEs CorRPORATION

151 THIRD AVENUE
HEEDHAM HEIGHTS 94 MASSACHUSETTS

August 27, 1956

Hudson Deal ers
Bost on Zone

Subj ect: The G ow ng Boom

Sonetime next Spring there will be 170, 000, 000 peopl e in the
United States. This neans that inalittle less than three and
a half years we have added 10, 000, 000 to our popul ation. Prev-
iously it took nore than four years to grow from 150, 000, 000 to
160, 000, 000.

Wiat do these figures nean to you?

They shoul d nean MORE BUSI NESS - providing you are seeing to it
that your business growth is keeping pace with the market.

In 1965 the popul ation w Il reach 190, 000, 000, The fam |y boom
i's on again. Househol ds are being formed at the rate of a mllion
a year. Thi s neans nore car owners. You) as a deal er, should
nmake | ong range plans to obtain your share of the narket.

Stand back - take a | ook at your business - are you doing the
things you should to create nore busi ness? Ask yoursel f the
fol I wi ng questions:

Is your Parts and Service
operation taking care of
its share of the | oad?

Do you have good office
nmanagenent ?

I's your sales staff adequate?

Are you hol di ng regul ar
sal es neetings?

Are you furnishing your sal esmen
Onner Lists
Prospect Cards

ool e
(IR

- continued -



Hudson Deal ers —Bost on Zone
August 27, 1956
Page Two

Are you furnishing your sal esnen

these tool s:
Sal es Quot as
Denonstrators
Proper Adverti si ng
New and Used Car | nven-
tory Controls

Are your used cars ready for sale —

Appear ance—wi se
Price—w se
Mechani cal |y

Are you using the "Personal |y

Endor sed" pl an?

Is your lot well [|ighted?

Is your lot well signed?

Yes No
L J o] l
[EE= I |
AR |
ST R
1 ]
I l I
| =] e |
! B - |
i R T |
| 1 |

on the

If the answers to the above questions are YES you are well
way to success. |F WE CAN HELP YOU TURN ANY NO ANSVWERS | NTO YES
ANSWERS PLEASE FEEL FREE TO CALL CN US.

H-F: cn

Very truly yours,

H F. Fenerty
Sal es Pronoti on Manager






AMERICAN MoTORS SALEs CorRPORATION

151 THIRD AVENUE
HEEDHAM HEIGHTS 94 MASSACHUSETTS

To: Al Hudson Deal ers
Bost on Zone

Gent | enen;

The follow ng deal ers have been named Hudson Deal ers of the Month for
Cct ober :

METRCPCLI TAN AWARD

The Henl ey Kinball Conpany —180%
380 Forest Avenue
Portl and, Mai ne

URBAN AWARD

MIlton Mtors, Inc. —366%
184 South Street
Pittsfield, Mass.

AREA AWMRD

Arthur R Daigle —300%
124 Main Street
Fort Kent, Maine

Very truly yours,

AMVER CAN MOTCRS SALES CGCRP.

F. J. Kauer
Sal es Pronoti on Manager

fm
11/ 7/ 56



AMERICAN MoTORS SALEs CorRPORATION

151 THIRD AVENUE
HEEDHAM HEIGHTS 94 MASSACHUSETTS

Novenber 20, 1956

C A (Oox Hudson Sales & Service
60 Beale St.
Qi ncy, Mass.

Gent | enen:

St ockhol ders of this conpany were recently forwarded a copy
of M. Rommey's talk "In League with the Future" and a busi ness
reply card. The card invited interest on the part of stockhol ders
for a denonstration ride.

Li sted bel ow are the nanes and addresses of those stockhol ders
who have expressed interest in a denonstration ride, together wth
ot her pertinent information.

M. Harold F. Page
76 d enent Terrace
N Quincy, Mass.

It will be appreciated if you will follow through and | et us know
whet her or not any sales resulted fromthis activity.

Very truly yours,

AVER CAN MOTCRS SALES CCRP.

F. J. Kauer
Sal es Pronoti on Manager

FIK | a



AMERICAN MoTORS SALEs CorRPORATION

151 THIRD AVENUE
HEEDHAM HEIGHTS 94 MASSACHUSETTS

Decenber 20, 1956

TO ALL DEALERS - BOSTON ZONE
RE 1956 SALES ALWB' S AWARDS

Pl ease let this serve as a notice to you, your sal esnen, and your bookkeeper that
thisis the last call for sending in your Honor AQub Reports for the year 1956.

"Bi nocul ars" have been sel ected as the Sales O ub Menbership Anard for 1956.

Menbers of the "100 Car" Nash Sal es Honor dub and the Hudson Triangle A ub wll
receive a pair of Thorobred, Zeiss Style Binoculars. These 6 x 30 binocul ars
are of outstanding quality, with center focus and coated | enses. They come wth
genuine leather trim plastic eye covers and pigskin | eather cases....binoculars
the winner will be proud to own and cherish as evidence of his outstanding sal es
acconpl i shrent s.

Menbers of the "50 Car" Nash Sales Honor Qub will receive 5X pocket binocul ars
with | eather carrying cases.

M ease exert every effort to nake this an outstandi ng sal es nonth, and be cer-
tain that your Honor A ub Reports are in this office by January 15. This is

t he deadl i ne! Qur reports nust be conplete by this date and mailed to Detroit.
Let's close out this year with a good sales effort, and start of 1957 with a
"bang. "

Very truly yours,

F. J. K auer
Sal es Pronoti on Manager

FIK jc
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AMERICAN MoTORS SALEs CorRPORATION

151 THIRD AVENUE
HEEDHAM HEIGHTS 94 MASSACHUSETTS

TQ Al Anrerican Mtors Deal ers —Bost on Zone

RE NADA —1956 Quarterly Survey, June 30, 1956

CGent | enen:

V¢ all look forward to the Quarterly Busi ness Managerent Survey
that is prepared by NADA Every wel | -ranaged deal er devotes consi der abl e
time studying this report. Here at the Zone office we conpare the Quide
Figures with our deal er and Zone averages, making full use of this inportant
nmaterial .

Every quarter you are invited to conpl ete the Busi ness Managenent
Survey to give you, and all dealers, the opportunity of reporting the results
of your business efforts. It is nowtine to conplete the second quarterly
report for this survey, and, because the material is so beneficial to you, it
Is expected that all will pronptly and thoroughly respond. As busi nessnen you
shoul d wel cone every opportunity to conpare your averages with reliable guides
prepared by experts fromthe industry. It takes so little tine on your part
to obtain so much in return.

If you need any assistance in conpl eting these NADA Busi ness
Managenent forns, please do not hesitate to seek our assistance.

Very truly yours,

Arerican Mtors Sal es Corporation
Arthur E Qinto

Busi ness Managerent Manager

AEQ nf
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1957 Manager Letters

(Boston Zone)
(Filed by Department Head Name)

Page Name & Department

38 Connelly, W. V. - Car Distributor
Apr 9 - Upholstery Trims Depleted
Dec 18 (57-123) - Self-Adjusting Brakes on Rebels, Ambassadors
Dec 18 (57-125) - Fleet Sales, Model 5825, 5818
Dec 18 (57-126) - Air Ride System

44 Dillaway, R. W. - Asst. Zone Manager
Apr 3 - Articlein Apr. 3rd Boston Herald re Louis Wolfson
Apr 10 - Sales Leaders for March 1957
Jun 24 (57-110) - N.A.D.A Reports

53 Powers, A. V. - Zone Manager
Apr 2-Top Volume Dedlers, February 1957
Jun 10 (57-102) - Rambler Business is Good







AMERICAN MoTORS SALEs CorRPORATION

151 THIRD AVENUE
HEEDHAM HEIGHTS 94 MASSACHUSETTS

April 9, 1957
No. 57-79
TO ALL DEALERS - BOSTON ZONE
Pl ease note that uphol stery trins as |isted bel ow
have been depl eted -

Trim743 - Red Leather wth Black Qoth
Mbdel s 5715-2 - 5725-2 - 5729-2

Trim771 - Red Leather with Black doth
Nash Mbdel s 5765-2 - 5787-2

Trim795 - Red Leather with Black doth
Hudson Model s 35785-2 - 35787-2

P ease change your records accordingly.

Very truly yours,

W V. Qonnel |y
W t f Car D stributor



AMERICAN MoTORS SALEs CorRPORATION

151 THIRD AVENUE
HEEDHAM HEIGHTS 94 MASSACHUSETTS

57-123

Decenber 18, 1957

TQ Al Dealers
RE: Sel f- Adj usting Brakes on Rebel s and Anbassadors

Ef fective in production begi nning January 20, 1958, sel f-adjusting brakes
wi |l be avail able as optional equi prent on the Ranbl er Rebel and the

Anbassador . Prices are as foll ows:
Li st $6. 95
Deal er Net 5.30
EQH .50
Total Dealer Billing 5.80
ADP 7.45

This new feature, introduced for the first tine in 1958 nodel cars, is one
that shoul d appeal to just about every buyer of a Rebel or an Anbassador.

The brake is so arranged that every tine the car is driven in reverse, if
there has been any wear on the brake lining the position of the shoe is
autonatically adjusted to give nore efficient braking perfornance. This
adjustnent remains in effect until further wear takes place, which again
automatically generates further adjustnent as required.

Wien ordering for the last ten days of January, and for subsequent nonths,
you shoul d include your requirements of this item At the price quoted
above, the denand shoul d be trenendous.

Very truly yours,

W V. Connelly

Car D stributor

W t f



TQ

AMERICAN MoTORS SALEs CorRPORATION

151 THIRD AVENUE
HEEDHAM HEIGHTS 94 MASSACHUSETTS

57-125

Decenber 18, 1957

Al Deal ers

Fl eet Sales - Mdel 5825, 5818

The follow ng prices have been rel eased to cover the 1958 Ranbl er Rebel
Del uxe four door sedan, nodel 5825 and 1958 Ranbl er "6" Del uxe four door
Qoss Country Station Vagon, nodel 5818 for Fl eet use only:

DEALER PR CES
5825 5818

Deal er Base Billing $1556. 90 $1701. 20
EQH 161. 00 175.00
Total Dealer Billing 1717.90 1876. 20

RETAIL PR CES
Suggested Factory Li st 1996. 00 2181. 00
EQH 161. 00 175. 00
Retail Delivery Charge 20. 00 20. 00
ADP 2177.00 2376. 00
Shi ppi ng Vi ght 3287 3056

Interior trimfor nodel

W t f

Very truly yours,

WV. Connel |y
Car Distributor

5825 and 5818 is the sane as that used on nodel
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AMERICAN MoTORS SALEs CorRPORATION

151 THIRD AVENUE
HEEDHAM HEIGHTS 94 MASSACHUSETTS

57-126

Decenber 18, 1957

TO Al Dealers
RE Ar Rde System

Effective in production on January 20, the new air ride systemw || be
avai |l abl e as optional equipnment on the Ranbler 6, Rebel V-8 and Anbassador.

Basically, this consists of a pair of air springs working inside and in
conjunction with a pair of lowrate rear springs. A constant ride height
is maintained by a | eveling val ve nounted on the car body and actuated by
aring connected with the rear axle. A reservoir supplies air to the val ve
and is pressurized by an air conpressor. Because of our superior front
suspension, no air cushions are used with the front springs.

Among the benefits provided by this rear air ride systemare the fol | ow ng:

1. Constant riding height at the rear of the car regardl ess
of load. This height is lower than a production car wth-
out passenger load. This also neans the headl anp ai m does
not vary wth | oad.

2. Increased control in severe bunps.

3, Increased stability during cornering. This results in better
rear-end control .

4. In Station Vgon nodel s an excel | ent boul evard ride that
appr oaches standard sedan quality. GCharacteristics of this
ride are not affected by variance in load. The |oad carrying
space of the station wagon can be nore fully utilized w thout
the necessity of heavy rear springs which adversely affect
ride qualities.



The price of the air ride systemis as foll ows:

Ranb. 6 and Reb. V-8 Anb. V-8

Li st $ 91.80 $ 91.90
EQH 6.70 6. 60
ADP. 98. 50 98. 50
Deal er Base 69. 75 69. 85
Total Dealer Billing 76. 45 76. 45

O all 8-cylinder cars which you order with air ride you nust al so specify
power steering, which will be billed at its regular option price.

The public is well aware of the advantages of air ride, which should help
you in your pronotion of this item M ease pl ace your orders wth your

D strict Manager on his next contact.

Yours very truly,

WV. Connel |y
Car Distributor

WG t f






AMERICAN MoTORS SALEs CorRPORATION

151 THIRD AVENUE 57-81
MEEDHAM HEIGHTS 94 MASSACHUSETTS

April 10, 1957

TQ ALL DEALERS - BCSTON ZONE
SUBJECT: SALES LEADERS FCR NARCH 1957

Beginning with the nonth of March, you will note that we have taken the
liberty of dividing the dealers in the Boston Zone into four groups, The
basis for this segregati on was the sal es objective for each deal er invol ved.
V¢ believe this is a much nore fair way of determning the operations,

doing the best job as they are conpared to deal ers of |ike size.

Busi ness was very good during March with both large and snall dealers alike
enjoying profitable selling. Qur congratul ations to the follow ng group

| eaders and their organizations on their performance for this successful
nont h.

Goup #1 Boch Sales & Service - Norwood, Mass. 126%
QG oup #2 Viking Motors - Newport, R1. 156%
QG oup #3 Wh J. Smth - Daniel son, Gonn. 183%
QGoup #4 Tenple St. Garage - Wi tnman, Mass. 167%

No wonder our business is good. Mnth after nmonth, and year after year our
Ranbl er regi strati ons have been steadily increasing. The proven acceptance
of this car recormends that in your |ocal advertising and in your deal ership
you shoul d strongly identify yourself with Ranbler to pull nore and nore
traffic in your showoomto increase your selling opportunities. For the
period between Cctober 1, 1956 to March 31, 1957, Ranbler sales are up 22%
This trend is definitely inthe right direction. Let's send it even higher

in April.

RW DOIlaway
Asst. Zone Manager

RN\D t f



ROP #1

GROP #2

DEALERSH P

Boch Sales & Service - Norwood, Mass.
C & S Mrtors - New London, Conn.
Springfield Nash - Springfield, Mss.
Li pman Motors, Inc. - Hartford, Conn.
Boston Nash Co. - Boston. Mass.

The Henley-Kinball - Portland, M.
Zarren Motors - Belnont) Mass.

Fred G Marion, Inc, - Hol yoke, Mess.
Kel | ey-Chandl er, Inc. - VWrcester, Mass.
Stadium Mdtors - Providence, RI.
Véntworth Jenni ngs - Vst Newton) nass.
Finn Motor Sales - V@rcester, Mass.

Viking Mtors - Newport, RII.

Mendel Motor Sales - Chel sea, Mass.
Robert Q Mace - Auburn, M.

Burke's Garage - Rutland, M.

Pettengill Mtor Sales - Stoneham Mass.
M J. Vagge - Nashua, N H

Syl's Auto Sales & service - Southbridge, Mass.

Poulin's Garage - Wnslow, M.

Louis Mdtors - Springfield) Mass,

Lowel | Nash Sales Co. - Lowel |, Mass.

Gagrier Nash - Providence, R1I.

Arlington Mtor Sales - Arlington, Mass.

Col eman Nash -- Portsnouth; NH

Paquette Mdtor Sales - Berlin, NH

VWonsocket Nash, Wonsocket; R 1.

Carignan Bros. - Laconia, NH

Paul's Auto Sales & Service - Mddl eton, Mass.
P-T Mtors, Inc.- Manchester Center, \.

Nash North Adans - North Adans, Mass.
Véntworth Motor Co. - Exeter, NH

Pear| St. Garage - Braintree, Mass.

M ner Nash Co. - WIlinmantic, Conn.

BIl-Bern Motors - Dorchester, Mass.

Wiiting & Reicker - Brockton, Mass.

Lincoln Motors, Inc. - No. Attl eboro, Mass.

R gazio Bros, Inc. - Sormerville) Mass,

Twin sales Corp. - Bridgewater, Mass.

Joy Sales & Service - Mexico, Mine

MNamara notors, Inc. - Lebanon, NH

Berkel ey Mtor Co. - Mddl etown, Conn.

DePal ma Motor Sales Co. - Feeding HIls, Mass.
Bol and Mdtors - Manchester, Conn.

Shernman Mbtors - Providence, RI.

Aubin Mtor Sales Co. - Ml den, Mss.

Gene Brown Motors, Inc. - Newon Center, Mass.
B mMtors - New Bedford) Mass.

Cottage St. Garage - Brockton Mass.

% G- ACCOWPLI SHVENT

126
122
121
119
98
96
71
70
69

40
13

156
1144
127
122
111
111
100
100
93
91
90

89
85
82
78
78
75
73
71
67
64
64
60
56
56
56
56

38
38
38
38
36
33



QROP #2
(Cont' d)

QROP #3

DEALERSH P

Mlton Mtors - Pittsfield, Mass.
Don's Garage - Revere, Mass.

Frank's Auto Life - Saugus, Mass.

HJ. Goudreault - Haverhill, Mass.
Anderson-WI1s Co. - Lawence, Mass.
Gagnon Motors - Sanford, Mass.
Rockwood Bros, Inc. - Véllesley, Mass.
JimAdans, Inc. - Bangor, M.

Wn J. smth - Daniel son, Conn.

O epeau Nash Hudson Sal es - Biddeford, Me.
Adans sales & Service - E Providence, RI.
Parent's Sales & Service - ranston, R1.
Fix-1t auto Body - Leom nster, Mass.
Wight's Garage - Carolina, R1.

A rport Garage - Brunsw ck, M.

Sunapee St. Garage - Newport, NH
DeCormer Motor Sal es - Manchester, Conn.
Wh D. Maier - V¢st Roxbury, Mass.

Smth Mdtors of Lowell - Lowell, Mass.
Cavanaugh Bros. - Manchester, NH
Price's Garage - |psw ch, Mass.

Fairview Garage - Burlington, W\.

Dover Nash Co. - Dover, NH

Drevett's Garage - Warren, M.

QGanite Aty Auto - Barre, M.

Busy Bee - Lincoln, RI.

E P. Fournier - Pawtucket, RI.

Bems Nash, Inc. - Brattleboro, M.
Janes Motors - E Providence, RI.
Elmer's Auto Sales - Rockville, Conn.
Wllianms Auto Co. - Westfield, Mass.
DeLuca Bros. - Oranston, R1I.

Nash MIford Co. - MIford, Mass.

Freddie's Mtor Sales - Mechanicsville, Conn.

Bri stol Hudson Mbtors - Bristol, Conn.
Ward Nash - Framingham Mass.

Dan's Service Station - \estboro Mass.

Ed's Auto Sales & Service - Billerica, Mss.
Town Line Motor Sales - Brookfield, Mss.
Monroe Mbtors - Vst Yarnouth, Mass.

Hoyt Metor Sales - Newburyport, Mass.
Gsgood's Garage - Bellows Falls, \W.

Nash Northanpton - Northanpton, Mass.
Springfield Nash, Inc. - Springfield, W.
Papa's Sales & Service.- New Britain, Conn.
Batchel or's Garage - Keene, NH

% G- ACCOWPLI SHVENT

31
22
22
17
11
11

183
163
160
160
150
140
120
120
117
114
113
113
100
100

88

83
80
80
80
71
67
67
67
63
60
60
60
60
57
57
57
57
57
56
56
50
50



QROP #3
(Cont' d)

QROP #4

DEALERSH P

V.A (Cossley - Watertown, Mass.

Jose's Garage - Augusta, M.

Kelley's Garage - MIton, Mass.

A der's Garage - Plymouth, NH

J. Mossoff - Fall Rver, Mass.

C F. Chase - Auburn, Me.

MKenney' s Garage - Newport, M.
Inperial Metors - Waterville, M.

CW Roew, Inc. - Henniker, NH

Carman Metor Sales - St. A bans, W.
Shelton Mtors Corp. - Portsmouth, N H
Robar Motor Sal es - Thonpsonville, Conn.
LaPol la Mbtor Sales - Qanston, R1I.
CA GCox - Qincy, Mss. -

Petrin Motor bales - Geenfield, Mss.
Cal | ahan Hudson GCo. - Northanpton, Mass.
Stanley Mdtors, Inc. - Attleboro, Mass.
Tufano Body Co. - New Britain, Conn.

Bel chertown Motor Sales - Bel chertown, Mss,
Cape Ann Auto Sales - doucester, Mass,
Hamin Mtor Sales - Vétertown, Mass.

Manny's Truck & Hudson Sales - Fall R ver, Mass.

Caranos Metor Sales - Taunton, Mass.
Karman Mdtors, Inc. - Pittsfield, M.
Mace Mbtors - Lancaster, NH

Cook Nash - Needham Mass.

Gardner Hudson - Gardner, WMass.
Tarbox Motors - Allenton, R1I.

Pawt ucket Nash - Pawtucket, RI.
H-Vy Mtor Mart - Véstport, Mass.
Capitol Gty Mtors - Mntpelier, W.

Tenple S. Garage - Witnman, Mass.
Fairfield Garage - Keene, N H

Boeske Bros. - Maynard, Mass,

;tally's Mtor Sales - Chepachet, RI.
Hayes Super Service - Presque Isle, M,
Jaffarian's Service - Haverhill, Mass.
John QO Quinette - dinton, Mass.

Chas. L. Haggerty - Wnchester, Mass.
Pel key Motor bal es - Topsham Mine

M Handl ey - Sonersville, Conn.

Hayes Motor Sales - E Jaffrey, NH
Holland Bros, Inc. - Vwburn, Mass.
Leonard's Motor Service - Cak Bl uffs, Mass.
Seavey's Garage - Wodsville, NH
Deoss Mbtors, Inc. - Goncord, NH
Burbee's Nash - Qarenont, NH



ROP #4
(Cont’ d)

DEALERSH P

Franco's Mtors - Sout hi ngton, Conn.
Sheffield Mtors - Sheffield, Mass.

A ario Hudson Sales - Leom nster, Mass.
J & S Mtors, Inc. - Witinsville, Mass.
Brinfield Garage - Brinfield, Mss.
Pisaturo Mtor Sales - Providence, RI.
Gonic Garage - Gnic, NH

Medway Hudson Sales - W Medway, Mass.
Daniel Mtors - Geenfield, Mss.

Wieel er's Garage - Berlin, NH

Valley Mtor Sales - Valley Falls, RI.
Weaton Mtor Sales - Attleboro, Mass,
Lawence's Garage - Dartnouth, Mass.
MacFar |l ane Motors - Kingston, Mass.

Bay Path Mbtors - Norwel|. Mass.

Mddle St. Mtors - Hynouth, Mass.
Sanley's Garage - Rockl and, Mine

M chaud's Garage - Anesbury, Mass.
Seavey's Nash - Candia, NH

Aldrich's Mtor Co. - Norway, M.

Bel I i ngham Auto Sal es - Bel | i ngham Mass.
Ivaldi Mdtors - Canton, Mas.

R C Miirhead - Needham Mass,

Irvine Bros. Inc. - Hopkington, Mass.
Pat & Syl's Nash - Vesterley, RI.

Sears Auto Sales - Sandw ch, Mass.
Shaw s Metor Sales - Caribou, M.

Arthur R Daigle - Fort Kent, M.

Rowel | Mbtors, Newport, M.

Rodden Mdtors - Skowhegan, Me.

WIlians & Bugbee - Bennington, M.
Vllesley HIls Garage - Wllesley HIIls. Mss,
Ted's Auto Service - Fayville, Mass,
Mansfiel d Garage, Inc, - Mansfield, Mass,
O Connor's Garage - Saxton's Rver, W\,

% G- ACCOWPLI SHVENT

50
50
50
50
40
40
40
33
33

33
33
33
33
33
33
33
33
33
33
25
25
25
25
25
25
25
25
25
20

=
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AMERICAN MoTORS SALEs CorRPORATION

151 THIRD AVENUE
HEEDHAM HEIGHTS 94 MASSACHUSETTS

April 3, 1957

No. 57-77

TO ALL DEALERS - BOSTON ZONE

In an effort to inprove your business, we are
attenpting to release fromtine to time publicity
regarding M. Wl fson and his association with
Arerican Mt ors.

The Boston papers this nmorning, April 3rd, carried
a very revealing and hard-hitting article regarding
the continued production of the Nash and Hudson |i nes.

For your perusal and use as a sales tool we are
attaching a copy of this rel ease.

Very truly yours,

W D |l awnay,
RWD- W Assi stant Zone Manager



From The Boston Heral d, Wdnesday, April 3, 1957

WILFSON SAYS AM MOTCRS
TO GONTI NUE NASH AND HUDSON

New York, April 2 (AP) - Financier Louis E Wl fson said today that "pruning"
of the Nash and Hudson operations of Anerican Mdtors is not on his program

He said he is "in basic agreenent” with President Ronmey of Anerican Mtors
that the conpany shoul d continue to nake Nash and Hudson cars.

Wl fson, |argest single stock-holder of Anerican Metors, referred to sone
publ i shed reports which he said had "indi cated" that the Nash and Hudson nodel s
mght be dropped. The reports were based on infornal conversations with the
Florida financier follow ng yesterday's annual neeting of Mrrit-Chaprman
& Scott Corp. of which he is president and chai r man. He said these reports
constituted a "conpl etely erroneous interpretation.”

VWl fson said his renmarks "could not logically be interpreted as suggesti ng
that pruning of the Nash and Hudson operati ons of Amrerican Mdtors is on either
M. Rommey's programor m ne.

"At notime did | make any specific recomrendations for Anerican Mtors.

Let me reiterate that Ronmey and | are in basic agreenent. M. Rommey has
stated that the conpany's 1958 programis largely tooled and that it provides
for conpact cars and | arger senior cars. M. Rommey further states American

Mdtors expects to increase its penetration of the | ow priced and nedi umpri ced
nmarkets, and its Nash and Hudson cars are continui ng."

-0 -



AMERICAN MoTORS SALEs CorRPORATION

151 THIRD AVENUE
HEEDHAM HEIGHTS 94 MASSACHUSETTS

57-110

June 24, 1957

TQ ALL DEALERS - BCSTON ZONE
RE N A DA REPCRTS

VW have recently received a report tabulating the nunber of NAD A
reports sent in by Arerican Mdtors dealers for the nonth of May 1957.

It was very disappointing to see that in the Boston Zone area only

51. 7% of the dealers are reporting the sale of their used cars to NADA

| amsure you will agree that it behooves each and every one of us to see
that these reports are in on tine in order to naintain the high resale
val ue of our Ranbler car in particular. V¢ as zone managenent again

request your whol ehearted cooperation in submtting NAD A reports on
tine.

R W DIlaway
Asst. Zone Manager

RADY t f
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AMERICAN MoTORS SALEs CorRPORATION

151 THIRD AVENUE
HEEDHAM HEIGHTS 94 MASSACHUSETTS

April 2, 1957

TO ALL DEALERS - BOSTON ZONE
Subj ect: Top Vol une Deal ers - February 1957
V¢ are very proud to announce that M. Mrris Lipnan is our
top volurme selling dealer for the nonth of February in the
Boston Zone with 88 units sold, closely followed by -

1. Lipman Metors, Inc., Hartford, Conn.

2. Boch Sales & Service, Inc., Norwood, Mass.

3. Boston Nash Co., Boston, Mass.

4. Robert Q Mace, Auburn, Mine

5, The Henl ey-Kinball Co., Portland, Mine

6. Pearl Street Modtors, Inc., So. Braintree, Mss.

7. Springfield Nash Mtor Sales, Inc., Springfield, Mass.
Kel l ey Chandler, Inc., Wrcester, Mass.

Qur nost sincere congratul ations to you deal ers and your
sal esnen.

Very truly yours,

A V. Powers,
AVP-W Zone Manager .



k.

AMERICAN MoTORS SALEs CorRPORATION

151 THIRD AVENUE
HEEDHAM HEIGHTS 94 MASSACHUSETTS

June 10, 1957

No. 57-102

TO ALL DEALERS - BOSTON ZONE
"RAMBLER BUSI NESS | S GQOCD

V& are very pleased to announce that total retail sales in the nation
amounted to 4,816 in the |ast ten days of May, bringing the nonth of May's
total to 12,656. This acconplishnent makes May the | argest Ranbl er sal es
nonth in the corporation's history. The dealers in the Boston Zone stand
fourth in the current national sales contest ending June 30th, with

alnost 1,300 sales in My.

May | congratul ate all of you, and at the sane tinme request that an all
out effort be made during the nonth of June to capture business. Keep
the sane nonentumand add to it your individual stretch drive effort.

V¢ are confident that Boston can top all zones in the country with 1, 600
sal es during the month of June.

Stories of record breaking sales in May will be told in advertisenents
on Monitor June 8th and 9th, and on D sneyland June 12th. Al so the newspaper
ad of the week of June 17th is released to further indicate our Ranbl er
position for May. Autonotive News will also carry this nmessage on June 10t h.

Because success is contagi ous we suggest that each dealer run ads in his

| ocal market,if your performance warrants it, to further attest to the job
bei ng done across this nation on Ranbler sales. Many, nmany dealers in this
New Engl and Zone are quite eligible to indicate the percentage of retail

sal es increase for the past six nonths, and it is tine right nowto stop
"hi ding your individual lights under a bushel".

If you cannot be included in this category then we very seriously suggest
you anal yze your sales effort, your staff, your inventories, and your
tradi ng habits, because identical outstanding sales jobs are bei ng done
throughout the six states in this zone - perhaps in the next town.

Anal yze your performance, because as we have said before - RAMBLER BUSI NESS
IS GO - particularly in the New Engl and nar ket .

Very truly yours,

A V. Powers,
AVP-W Zone Manager.



