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MEMBERS ASSOCIATION LICENSED AUTOMOBILE MANUFACTURER

HUDSON MOTOR CAR COMPANY

DETROIT, MICH., U.S.A.

DONATED BY Jan. 6, 1910
PH L ROSKI 'S ESTATE

G RCULAR LETTER NO 38

SUBJECT: - Handl i ng of transm ssions

TO ALL HUDSON DEALERS: -

It has been brought to the attention of this Departnent, in a
nunber of instances, that damage to the transm ssion has been caused, and
consequent troubl e experienced in shifting the gears, on account of the
driver of the car not releasing his clutch when shifting gears; and on
account of sone drivers attenpting to force the gears into mesh through
main strength by pulling on the shifting |ever.

Wth a view of avoiding trouble of this kind, we suggest that it
woul d be a good idea to have your denonstrators carefully instruct al
drivers of HUDSON cars who have had any trouble of this kind in reference
to the handling of the shifting nethod of shifting the gears.

It is at no tine necessary to use force to shift the gears on a
HUDSON car. As you know, the clutch should be fully rel eased when the
gears are shifted. Once a driver beconmes fanmliar with the nmethod of
shifting the gears on the HUDSON, will seldom if ever, have any trouble
in this connection.

Sore of our Deal ers have stated that they have sold HUDSON cars,
in a nunber of instances, to custoners who have never before driven a car
and that some trouble in shifting the gears have resulted. |In such cases,
where a custoners he's never before driven a car special attention shoul d
be given to his instruction in shifting of the gears.

Yours very truly,

HUDSON MOTCR CAR COVPANY
CEH ERW = A

7 '—ﬁf’ff-'i; .--’_'-

ﬂe Lo _-,_.J_.a'__;
e - L_———"——-—.___\

Techni cal Depart nment

ADDRESS ALL COMMUNICATIONS TO THE COMPANY, NOT, TO INDIVIDUALS
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MEMBERS ASSOCIATION LICENSED AUTOMOBILE MANUFACTURER

HUDSON MOTOR CAR COMPANY

DETROIT, MICH., U.S.A.

Tuesday
January fourth
N net een Ten

G RCULAR LETTER NO 40

SUBJECT: - W nd Shi el ds

TO ALL HUDSON DEALERS: -

Ef fective January 4th, 1910, the price of wind shield for either the
HUDSON Roadster or the HUDSON Touring Car will be $20 net, each, to
the Deal er.

Two types of shields will be furnished - one known as the zig zag
shield in regard to which we wote you in our circular letter No. 20,
of Cct. 25, 1909, with which we sent you a cut of the shield; the
other will be a straight or perpendicular shield for use on the
Touring Car. Either one of these shields may be used on either the
Roadster or the Touring Car, so that in ordering, it is advisable for
you to specify the type of shield wanted to avoi d ni st akes. Unl ess

ot herwi se ordered, however, we will put the zig zag type of w nd
shield on the Roadster, and the straight or perpendicular type of
shield on the Touring Car.

The list price of each of the above shields to the custormer will be
$40.

Yours very truly,

HUDSON MOTCR CAR COVPANY

ECM | S SALES MANAGER

ADDRESS ALL COMMUNICATIONS TO THE COMPANY, NOT, TO INDIVIDUALS
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Tuesday
January twenty-fifth
N net een Ten.

G RCULAR LETTER NO 41

SUBJECT: - Wnd Shield for
Touring Car.

TO ALL HUDSON DEALERS: -
Onng to the fact that the zig zag type of wind shield obstructs

the entrance to the front seats of the Touring Car when used on
this nmodel in connection with the top,it has been decided not to

fit HUDSON Touring Cars with the zig zag type of wind shield
when the car is ordered with a top. The straight, or perpendicu-
lar shield will only be used when top is furnished.

Yours very, truly,

HUDSON MOTCR CAR COVPANY

ECM 1S SALES MANAGER

ADDRESS ALL COMMUNICATIONS TO THE COMPANY, NOT, TO INDIVIDUALS



MEMBERS ASSOCIATION LICENSED AUTOMOBILE MANUFACTURER

HUDSON /
T it
Lo T ,_;"
N Fa

O
LV

Tuesday
February First
N net een Ten.

G RCULAR LETTER NO 42

SUBJECT. — St andard Equi prment on
HUDSCN Touri ng Cars.

TO ALL HUDSON DEALERS: -

For your infornmation would advise that standard equi pment on
on the back of

and a foot rail for the tonneau, w thout extra

the HUDSON Touring Car will include coat rail
the front seat,
char ge.

Yours very truly,

HUDSON MOTOR CAR COVPANY

ECM | S SALES MANAGER

ADDRESS ALL COMMUNICATIONS TO THE COMPANY, NOT, TO INDIVIDUALS
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Fri day
February Fourth
N net een Ten

G RCULAR LETTER NO 43

SUBJECT: —Fisk rins and tires.

TO ALL HUDSON DEALERS: -
O and after this date, Fi sk denobuntable, detachable rins and tires
will be furnished on HIDSON cars at an extra charge of $100, instead
of $110 as announced in our Grcular Letter No. 39 of Decenber 3lst,
19009.

The Fisk tires with denountabl e, detachable rins will be furnished
inthe 3%21 inch size all around, only.

This letter cancels and supercedes information given in cur Grcul ar
Letter No. 39 of Decenber 31st, 1909, in reference to extra charge
for Fisk rins and tires.

Yours very truly,

HUDSON MOTCR CAR COVPANY

ECM 1S SALES NANAGER
Copy to Sub-deal ers.

ADDRESS ALL COMMUNICATIONS TO THE COMPANY, NOT, TO INDIVIDUALS
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Monday
February Seventh
N net een Ten

G ROWLAR LETTER NO 44

TO ALL HUDSON DEALERS: -

Attached find copy of instructions given to our Sal esnen, and ot hers
who were in attendance at the HUDSON exhibit at the New York Show

V¢ thought our Dealers would like to have a copy of this, especially
those who expect to exhibit HUDSON cars in |ocal shows in their
territory.

Yours very truly,

HUDSCN MOTCR CAR COMPANY

ECM 1S SALES MANAGER
Copy to Sub-deal ers.

ADDRESS ALL COMMUNICATIONS TO THE COMPANY, NOT, TO INDIVIDUALS
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SUBJECT: -

MEMBERS ASSOCIATION LICENSED AUTOMOBILE MANUFACTURER

Monday
February Fourteenth
N neteen Ten

G RCULAR LETTER NQO 45

Cat al ogues

TO ALL HUDSON DEALERS: -

8bab

ECM | S

Through an error on the part of cur printers the price of the Touring
Car is shown on page 23, in some of our catal ogues, as $1050 i nstead
of $1150. This error was caught before the entire edition of catal-
gues had, been run off but we understand that sone of these catal ogues
showi ng incorrect price of the Touring Car, were inadvertently sent
out .

To avoi d any ni sunderstandings that may arise fromthese catal ogues
getting into the hands of custoners, we would ask that you kindly
exam ne the catal ogues you have on hand, and if you find any of these
catal ogues with the typographical error above mentioned, advise us

i medi ately and we will send you a quantity of snall slips, like
sanpl e herewith, with which to correct the corresponding line in the
cat al ogues.

Appreci ating your pronpt attention to this, we are
Yours very truly,

HUDSCN MOTCR CAR COMPANY

SALES MANAGER

Copy to Sub-Deal er.

ADDRESS ALL COMMUNICATIONS TO THE COMPANY, NOT, TO INDIVIDUALS
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MEMBERS ASSOCIATION LICENSED AUTOMOBILE MANUFACTURER

Tuesday
February Fifteenth
N net een Ten

G RCULAR LETTER NO 46

TO ALL HUDSON DEALERS: -

ECM | S

Since the decision sustaining the Sel den Patent as covering the
nodern gasol i ne autonobile, it is clear that the purchaser shoul d be
informed fully as to the inportance of buying only those cars which
are licensed. Buyers of such cars are free fromany possibility of

| egal entangl ement; they have a broader field in which to di spose of
their old cars when buyi ng new ones; they have the benefit of the

hi ghest engi neering skill and manufacturing facilities, and noreover
they possess a car for which parts can be obtained at any tine.

There are now seventy-two makes of |icensed Arerican and foreign
autonobi l es, and nearly all the largest and strongest manufacturers
of formerly unlicensed cars have since the Court's decision applied
for and been granted |icense.

In view of this we would suggest, if you are not already doing so
(and we are sure you will see the great desirability of it) that you
insert in all of your advertising pronminently the words "Licensed
under Sel don Patent" just as we are doing in all of our genera
adverti si ng.

Yours very truly,

HUDSON MOTCR CAR COMPANY

SALES MANAGER

Copy to Sub-Deal er.

ADDRESS ALL COMMUNICATIONS TO THE COMPANY, NOT, TO INDIVIDUALS
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V¢dnesday
Mar ch Second
N net een Ten

O RCULAR LETTER NO 49
SUBJECT: —Coat Rail on Touring Car
TO ALL HUDSON DEALERS: -

It was our original intention not to include a coat rail on the
HUDSON Touring Car. For this reason, this equipment was not |isted
in our catal ogue. Subsequently, however, we decided to add this
equi pment wi thout extra charge. The first bodi es ordered, however,
did not provide for this equipnent, and as some of these are netal
bodies it is inpossible to put the coat rail on after the bodies
have been fi ni shed.

After the decision was reached to furnish coat rail on the HUDSON
Touring Car without extra charge, we back ordered this item of

equi prent on cars havi ng bodi es which were not fitted with the coat
rail. As stated above, however, it is inpossible to attach a coat
rail after the bodi es have been finished and in view of this we have
cancel l ed all back orders for coat rails, which have been issued,
and in future will not back order this equipnent.

V¢ are arranging to have all our bodies conme to us later on fitted
with coat rail, and as nost of the cars we are now shi pping out wll
be used as denonstrators, the circunstances in connection with this
equi prent with the absence of coat rail, if should be nmentioned, can
by satisfactorily explained to prospective buyers.

Yours very truly,

HUDSCON MOTCR CAR COVPANY

ECMI S Sal es Manager

ADDRESS ALL COMMUNICATIONS TO THE COMPANY, NOT, TO INDIVIDUALS
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MEMBERS ASSOCIATION LICENSED AUTOMOBILE MANUFACTURER

Sat ur day
Mar ch, N neteent h,
N net een Ten.

G RQULAR LETTER NO 51
TO ALL HUDSON DEALERS: -

W requested you in our letter of Decenber 30th, 1909, to send in
specifications for both Touring Cars and Roadsters desired during the nonths of
February, March and April. Mst all of our Dealers imediately accepted our
suggestion and have sent in a |large nunber of orders.V¢ now find that orders
whi ch we have received for Roadsters will consume our output for sone tine to
cone.ln view of this, WE HASTEN TO | NFCRM YQU THAT VW CANNOT ACCEPT ANY MORE
ORDERS FCR ROADSTERS FOR THE PRESENT. Orders we now have for Roadsters wll be
filled in their proper order, with as little delay as possible. Under the circum
stances of course it is inportant that you should give special attention from now
on to the sale of the Touring Car.

Speci fications are also being received daily for the HUDSON
Touring Cars fromDealers all over the country. It goes without saying that
within a short tine nost of the Dealers will have sent in their specifications
for the balance of their allotment of Touring Cars. If you have not already
done so, therefore, it is inportant that you send in the bal ance of your specifi-
cations on the Touring Cars as soon as possi bl e.

Addi tional factory space, which we have recently |eased, will
enable us to conplete our output for this season by the first of July. For seeing
the enornous denand for next season, we start the construction, within three
weeks, of a large new factory which will be finished in tine to handle the 1911
out put .

THE LARGEST BUSI NESS DONE LAST SUMMVER on | ow priced cars was
during the nonths JULY, AUGUST AND SEPTEMBER | n order that our deal ers nay not
be wi thout HUDSON cars to nost their requirenents during those nonths, WE HAVE
DECI DED TO PRCDUCE AN ADDI TI ONAL QUANTI TY CF BOTH THE TOUR NG CAR S AND THE
ROADSTERS FCR DELI VERY DURI NG THAT TIME. These cars will be allotted to Dealers
under the 1911 contract.

It is costly to the Dealer to break his selling season in June or
July and be conpelled to wait for two or three nonths before he can agai n get
cars in quantities. For this reason, our plan is to bring out our new nodels in
the Fall, which we will do this year. In the Fall, naturally, there will not be
the denmand for such quantities of cars as during the Summer nonths. Qur pl ans
contenpl ate a twel ve nonths' business with as even a production as possi bl e each
nonth to meet requirenents, thus enabling both the Deal er and oursel ves to keep
our organi zations busy the year around.

ADDRESS ALL COMMUNICATIONS TO THE COMPANY, NOT, TO INDIVIDUALS
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Any minor changes in the new nodel s decided upon later, will be
strictly in keeping with our established policy to furnish THE BEST CAR IN
PO NT CF STYLE AND Sl ZE, POMNER, FI Nl SH AND GENERAL ATTRACTI VENESS WH CH CAN BE
PRCDUCED AT THE PRI CE

The popul arity of HUDSON cars is strongly evidenced everywhere,
and was particularly noticeable at the shows which | have attended during the
past three nonths in nost of the larger cities in the country. The denmand for
both the Touring Car and the Roadster is nmany tines greater than our output.
VW wish that we could build enough cars of both types this season to take care

of this demand. In any event, however, and as | have stated before, we are
desirous of giving to each Dealer at least the nunber of HUDSON cars for which
he has contract ed. It isinportant, therefore, in this connection, that the

Dealer send in his specifications pronptly as has been requested

Rel yi ng upon your co-operation. we are,
Yours very truly,

HUDSON MOTCR CM COVPANY,

ECM IS Sal es Manager



PRITES G C
s
\ A

N
B

MEMBERS ASSOCIATION LICENSED AUTOMOBILE MANUFACTURER

UDSON / HUDSON MOTOR CAR COMPANY

€

March 25, 1910
DETROIT, MICH., U.S.A.

G RALAR LETTER NO 56

SUBJECT: - Adverti sing
TO ALL HUDSON DEALERS: -

During the New York Autonobile show our M. Coffin, because of his
international reputation as an autonobil e engi neer, was eagerly intervi ened
by newspaper men.

During one of these interviews M. Coffin stated that the price of
every autonobile was fixed by the followi ng six factors:

MATER AL- - DESI G\- - MANUACTURI NG CCST- - OVER- HEAD CHARCES
- - MANUFACTURERS PRCFI T- - ACENTS COW SSI ON

V¢ have taken M. Coffin's idea and used it as a basis for advertis-
ing copy. W are handi ng you herewith a proof of it. This advertisement,
with a slightly different heading at the top will appear in Collier's
Weekly, April 2nd and Saturday Evening Post April 9th.

There are 500,000 Copies of Collier's printed each week and
1, 600, 000 copies of the Post. W know, therefore, that this advertisemnent
will be read by over 5,000,000 peopl e.

V¢ bel i eve you should run this advertisenment in your |ocal paper to
enabl e you to get the fullest benefit fromour national advertising. It
woul d not only connect you intimately with our national advertising cam
pai gn, but woul d i npress upon all the people in your territory the fact
that you are the dealer selling the Hudson car - the car whose value is all
there in good, sound autonobil e design and finish and not in the books of
the conpany making it.

This advertisement should prove a good start for paving a way for a
bi g sumrer business for you. V& will appreciate narked copies of papers in
whi ch you use it.

Yours very truly,

HUDSON MOTCR CAR COMPANY

ECMIS Sal es Manager
Encl osur e

ADDRESS ALL COMMUNICATIONS TO THE COMPANY, NOT, TO INDIVIDUALS



MEMBERS ASSOCIATION LICENSED AUTOMOBILE MANUFACTURER

@SGH’E HUDSON MOTOR CAR COMPANY

oo DETROIT, MICH., U.S.A.
¥

March 28, 1910
G ROULAR LETTER NO 57

SUBJECT: 7-leaf Touring Car Rear Springs. Power.
TO ALL HUDSON DEALERS

This is to call your attention to the fact that we have on hand
7-leaf touring car rear springs ready for shipment. If you have any custom
ers who feel that the springs are not of sufficient stiffeness on their
touring car to carry the I oad which they wish to put in their car, you nay
replace themwith the 7- leaf type and we will credit you with the return-
ing 6-leaf. It should, of course, be renenbered that the tonneau will ride
atrifle stiffer with the 7-leaf springs when running w thout | oad.

If you have received any conplaints fromcustoners in regard to
the touring car not having quite the power that they would desire, get the
car in and examne it as foll ows:

Exam ne carefully to see that the val ves seat properly and hol d
the gas. Take out the valve caps and be sure that they do not screw down
upon the cylinder instead of into the recess, there by not pi nchi ng the
gasket. Leaks around such val ve caps, spark plugs, and various other
things, will certainly destroy power. Exanine the val ve chanber to see that
there is plenty of clearance around the edge of the valve. This should be
at least 1/8". Also see that they do not go down into a recess, which
mght be the case if the seat was counterbored too deep, owi ng to having a
trifle too much netal on the floor of the chanber and the necessity of
coning to the blue print. The top of the val ve seat should be on a |evel
with the floor of the conpartnent. If you find that the val ves do not have
this clearance, the cylinder should be taken off and sent to a machi ne shop
to be w ped cut around the val ve chanber until the desired clearance is
obt ai ned.

ADDRESS ALL COMMUNICATIONS TO THE COMPANY, NOT, TO INDIVIDUALS
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Gasoline in the Mayer carburetor should be adjusted just to the top of the
nozzle, or jet, so that it will neither overflow nor be down in the pipe.
De not use grease in our transmssions, as it does not reach the bearings
through the fine screen protecting them Use liquid oil, preferably sone
fairly heavy engine oil.

If you have any difficulty whatever with the Hudson car, please wite us
giving details, including the nunber of the car, and we wll do our best
to give you pronpter service.

Yours very truly,

HUDSON MOTCR CAR COVPANY

FHT- EV Manager Techni cal and
| nspecti on Departments.

Copy to Sub-Deal ers



MEMBERS ASSOCIATION LICENSED AUTOMOBILE MANUFACTURER

@5“” HUDSON MOTOR CAR COMPANY
: DETROIT, MICH., U.S.A.
¥

VWdnesday
March Thirtieth
N net een Ten

C RCULAR LETTER No 58
SUBJECT: Prestolite tank equi pnent.

TO ALL HUDSON DEALERS

In | ooking over sone of our orders, | note that many of our Deal ers
order Touring Cars with the extra equi pment of magneto, top and trunk
rack, which are offered at the special price of $125, but do not
order a Prestolite tank. In such instances, of course, the cars are
fitted with a generator.

| believe that it woul d be advisable in nmany instances to have these
cars equipped with Prestolite tank, and that this equipnent is often
over | ooked by our Deal ers. As you know, a Prestolite tank is fur-

ni shed at an additional charge of $20, each, list, naking the price
of the car fully equipped f.o.b. Detroit, $1295. Were the Prestolite
tank is furnished, the generator, of course, is omtted.

As nost buyers of cars now a-days want the Prestolite tank, | believe
it would he advisable in every instance to order this equipnent. It

is just $4.00 extra profit for you, besides giving the custoner nore
satisfactory equi prent for his gas | anps.

W shall be pleased to add this Prestolite tank to any orders which
you now have with us on which this equi prent has not been specified.

Yours very truly,

HUDSON MOTOR CAR COVPANY

ECM 1S Sal es Manager

ADDRESS ALL COMMUNICATIONS TO THE COMPANY, NOT, TO INDIVIDUALS
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April 4, 1910

O RCULAR LETTER NO. 59
SUBJECT: - Lubrication of Transm ssion.
TO ALL HUDSON DEALERS:
The pl ain bearings and transm ssi ons which we are using SHOUD HOT BE
LUBR CATED W TH GREASE. Use a heavy cylinder oil, somewhat heavier than
the oil you are using in the notor, but of course it need not be a fire
test oil. The proper quantity is 1/2 gallon.

Yours very truly,

HUDSON MOTCR CAR GOMPANY

FHT-V Manager Techni cal and
| nspecti on Departnents.

Coy to Sub-Deal ers

ADDRESS ALL COMMUNICATIONS TO THE COMPANY, NOT, TO INDIVIDUALS
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MEMBERS ASSOCIATION LICENSED AUTOMOBILE MANUFACTURER

HUDSON MOTOR CAR COMPANY

DETROIT, MICH., U.S.A.

DONATED BY
PHIL ROSKIE ESTATE

April 11, 1910.
C ROULAR LETTER NO 63

SUBJECT: Repair |nstructions.
TO ALL HUDSON DEALERS:

For the information of yourself and your repair mn, we give you bel ow a
copy of instructions which we have given to our road nen.

REPAI R | NSTRUCTI ONS

In working on custoners' cars, there is a regular course of

procedure which I wish you to follow In the first place

buy a pressure gauge of some sort which will read to at |east

50 Pounds. Even if it reads to 150 it will be alright. In

the second pl ace, keep yourself supplied with high-sped shifter forks,
whi ch we have on hand, and which are nmarked "B-5-100", and al so shifter
fingers "B-5-121"

MOTCR TROUBLES

Lack of Power.

1. Test the conpression with your gauge, with wi de open throttle and cut-
out ignition, Spin the motor by hand, and see if you can flip the wage hand
up to about 50 pounds.

[f not, then--

2. Examine your valve fittings, and if after giving. the val ves good seat,
you are still unable to get conpression,--

3. Exanine the fit of the piston rings and see that they are not too tight
in the grooves in the piston; also that there are no blow holes in the

pi ston underneath the piston ring. Piston rings and bl ow hol es you will
find to be quite rarely the cause of the trouble.

4. Wen you have obtained this conpression and the notor still |acks
power, exam ne carefully for clearance around the val ves. Renove the valve
cover plugs and see that there is at least 1/8" clearance in the valve
chanber around the edge of the valve

5. Also that the val ve does not go down into a recess to find its seat, as

you can readily see that if this is the case the valve is not truly opening
until it rises above the recess.

ADDRESS ALL COMMUNICATIONS TO THE COMPANY, NOT, TO INDIVIDUALS
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6. If either of these conditions prevail, take the cylinders off and to a
machi ne shop, and have the chanbers wi ped out around the val ve and deep
enough to avoid the recess.

7. You row have the requisite power in so far as valves and cylinders are
concer ned.

8. Be sure that the gasoline in the jet, or nozzle, of the carbureter
stands at the top and does not overflow nor stand below the top in the
pipe. To try this, take the carburetor off and nut it in a vice in a |evel
position, taking off the intake pipe to expose the jot to view Regulate
this by neans

9. Be sure the carbureter is free fromdirt and water.

10. Adjust the needl e valve so that the notor picks up pronptly without
spitting back or letting go when the throttle is suddenly opened at sl ow
crank-shaft speed, under | oad.

11. Adjust the carbureter so that the notor will pick up pronptly when
standing idle; then get in the car and drive it at slow speed, on direct
drive, and suddenly open throttle wide. If notor spits back or lets go
open the needle valve until this difficulty is overcone.

12. The car shoul d now have anpl e power so far as the notor is concerned.

13. Test the ignition systemthroughout and be sure you have a good
spark, especially fromthe nagneto.

14. If notor lets go with open throttle, at |ow crank-shaft speed, switch
onto the batteries to be certain that trouble is not in the magneto before
adj usting the carbureter.

15. See that the notor has proper |ubrication

16. Go over the timng of the ignition and sea that magneto is not tined
too late nor too early. It should have about one inch | ead on fly-wheel
with retarded spark. Qur principal trouble in this |line has been nmagnetos
timed too early, causing spark knock and | oss of power.

17. Be sure your valves operate in time according to narks on fly-wheel.
Sonetimes they are out of time, due to the push rods being too tight,
havi ng been taken up to avoi d noi se.

18. Look out for |eaks around intake gaskets. Detect these by squirt can
of gasoline, and when |l eak is discovered the notor will die or perceptibly
sl ow down, owing to rich mxture furnished by the can through the | eak
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19. Correct all |eaks around spark plugs, valve caps, etc., for |oss of
conpr essi on.

20. Look out for the flange of the valve cap com ng down on top of cylin-
der instead of reaching the gasket in the recess. If this difficulty is
present you will be unable to screw the cap onto the gasket, although it
may apparently come down hard

21. See that the brakes are not dragging. Test this by rolling the car
back and forth by hand.

Noi se in Motor

For gear noise, stop the fan and see that the trouble is not there. If
the timng gears are very noi sy and customer insists on a renedy, order
over-size gears for sane, and you will find that the idler gear is the
one needed nost often

TRANSM SSI ON

1. The principal conplaint is high speed junping out of mesh. W find this
is caused principally by the bending of the high speed shifter fork
bending on the shifter finger, B-5-121 (or in earlier cars, wearing of
shifting end when nade of bronze), or the ball under the spring in the

hi gh speed shifter fork not seating in the recess in the shifting bar

The tapered hole in which the ball rides is sonmetinmes too snall and the
bal | only peeks through, despite the pressure of the spring. Reamthis
hole out slightly, so that the ban WII just drop through

2. As arule, one of the three above causes will be found the seat of the
troubl e.

Transm ssi on Beari ngs.

1. The principal conplaint against transm ssion bearings has been the
dowel pins sheering off, the bushings turning around in the case. This has
been caused by | ack of lubrication, owing to the use of grease instead of
oil. The grease will not find its way through the screens above the bear-
ing, and the bearing thus runs dry, and havi ng sei zed, sheers off the
dowel pins in the bushings.

2. Remedy for this is new bushings, and the use of medi um wei ght oil
i nstead of grease. Use 1/2 gallon of oil

3. Rear bearing running hot. This is caused, as a rule, by the propeller
shaft being out of line with transnission. D sconnect universal, and see
that shaft stands to one side
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4. Remedy for this is elongating the hole in the spring pad on opposite
side, thus allowi ng you to shift axle back a trifle at that point, brining

propell er shaft into |ine.

5. The propel |l er shaft may possibly be bent, so examne for this before
al i gnnent.

Yours very truly,

HUDSON MOTOR CAR COVPANY

Manager Techni cal and
FHT-V I nspecti on Departnents.

Copy to Sub-Deal ers.
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May 6, 1910
O RCULAR LETTER No. 67

SUBJECT: hservance of License dause in Dealers contract.

TO ALL HUDSON DEALERS

| desire hereby to call the attention of all the dealers to the foll ow
ing clause which appears in every contract we have nade:

"The Deal er hereby covenants and agrees with the nanufacturer:

(1) That .......... (The Dealer), will not, during the continuance
of this agreenent, infringe the Selden patent, No. 549, 160, nor nake, sell,
keep on hand, or in any nanner dispose of or deal in, directly or indirectly,
any unlicensed vehicles, that is to say, any gasol ene autonobiles not nanu-
factured under |icense under Selden Patent; and

(2) That .......... will not sell, consign or deliver any |icensed
vehicles to any party neking, selling, having on hand, or dealing in such
unl i censed vehicles."

You will see therefore, that you have agreed not to handl e any cars
that are not |icensed under the Sel den Patent.

The reason we are so insistent in this nmatter is that we cannot have
a dealer in the position of being both a |licensee and an infringer, which he
is if he handles an unlicensed car in connection with a |licensed car

(One or two cases have conme to ny notice recently where some of our
deal ers are violating this agreenment. Under no circunstances will we nake a
contract with any dealer who is handling an unlicensed car, nor will we
tolerate any indirect violation of this clause in the contract, such as the
organi zati on of separate Conpanies to handl e unlicensed cars, so as not to
conflict with the |icensed cars.

ADDRESS ALL COMMUNICATIONS TO THE COMPANY, NOT, TO INDIVIDUALS
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V¢ want to be open and above board and absolutely square on this propo-
sition of handling unlicensed cars. There will be no "beating around the
bush" about it, because we will positively cancel any agent's contract with
us who violates this Qause in the future. W cannot be for the Sel den
Patent and against it at the same tine. W are for it and, therefore, we
nust be with it heart and soul.

| have instructed our Sales Manager to report directly to nme any viol a-
tions that occur in our agencies in the future.

Very truly yours,

HUDSON MOTCR CAR COVPANY

<

\ 1 \ T - # '

RDG-C Pr esi dent
Copy to Sub-Deal ers
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C RCULAR LETTER NO 68
SUBJECT: Standard Col ors for Hudson Cars.

TO ALL HUDSON DEALERS:

The new edition of the catal og we have just had printed, shows col or
pl ate of Hudson touring car with bl ue body and cream col ored gear.
A color plate of the roadster is shown with gray body and red gear.

VW found that the majority of orders for Hudson cars called for blue
body and creamgear on the touring car and the gray body and red wheel s
on the roadster. Accordingly, these being the nost popul ar colors, we
had the new catal og printed to show these colors and fromnow on the
col ors above nentioned will be standard. The option on the touring car
will be "all blue" blue" and on the roadster "all red".

(n view of our having adopted the above colors as standard, cars in
these col ors can be furnished nore pronptly than those desired in the
optional colors.

Yours very truly,

HUDSON MOTCR CAR COMPANY

ECM 1S Sal es Manager
Copy to Sub-Deal ers

ADDRESS ALL COMMUNICATIONS TO THE COMPANY, NOT, TO INDIVIDUALS
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Grcular Letter No. 70.

TO ALL HUDSON DEALERS: -

W are in receipt of the following telegramfromour R chnond Va.,
deal er:

"Hudson driver, Maxwell, finishes Times D spatch Virgi nia endurance
run with only perfect score inits class, winning cup. Thirty three
entrants, run lasting three days over 468 mles, nostly rocks, nud and

nount ai ns".
Lee A Fol ger, Manager.
Gordon Mdtor Car Co.
W are getting out a bulletin, illustrating and featuring the Hudson
victory.
Yours very truly,
HUDSON MOTCR CAR COVPANY.
1) I:I._.Lj.'.
VP ES X v ‘

Advertising Department.

ADDRESS ALL COMMUNICATIONS TO THE COMPANY, NOT, TO INDIVIDUALS
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a RCULAR LETTER NO 72
SUBJECT: Mont hl'y report of cars delivered.

TO ALL HUDSON DEALERS: -

VW attach hereto copy of form supply of which we will send you
for use in reporting names of purchasers of HUDSON cars. This
report is to be made up the first of each nonth.

This report will avoid the necessity of your filling out the
cards which we sent you sone tine ago. It was found that it was
rather inconvenient for the dealers to fill out these cards
whenever a car was delivered to their customer, hence we prepared
this blank formwhich it will only be necessary to fill out and
send us once a nont h.

It will be necessary for you to al so got fromyour sub-deal ers
nmonthly, a report of cars which they deliver giving names of

the purchasers of HUDSON cars in their territory. W are sending
you enough bl anks so that you can send these to your sub-deal ers
and ask themto send in reports pronptly so that you can send your
report conplete to us.

PLEASE SEND | N REPCRT BY THE TENTH CF JUNE OF ALL HUDSON CARS
VWH CH YOQU HAVE DELI VERED UP TO JUNE 1ST. THEREAFTER, PLEASE
SEND TH S REPCRT | N MONTHLY.

Yours very truly,

HUDSON MOTOR CAR COMPANY.

ECM-BH

Sal es Manager .

ADDRESS ALL COMMUNICATIONS TO THE COMPANY, NOT, TO INDIVIDUALS
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G ROWLAR LETTER NO 73

SUBJECT: Stronberg Carburetors.
TO ALL HUDSON DEALERS: -

There has been quite a diversity of opinion among our deal ers and Hudson
users in regard to which carburetor gave the nost satisfactory service
on HUDSON cars. I n sone sections of the country the Holly carburetor,
which we used at first, was found very satisfactory - dealers in these
sections did not want the Mayer carburetor. In other parts of the
country the Mayer carburetor was preferred.

Wth both of the above makes of carburetor it was found that at tines,
in cold weather, some difficulty was experienced, but this was entirely
obvi at ed when we began using the water jacketed extensi on which was

pl aced between the intake pipe and the carburetor.

At the present tine the Mayer carburetors, with this hot water jacketed
extension, are proving generally satisfactory through-out the country,
and fromvarious reports furnished us by HUDSON users in Endurance Runs
and on long trips, the nileage obtained per gallon of gasoline consured
has been particularly good, ranging from18 to 22 mles per gallon.

It has been reported to us that in a few instances HUDSON users were

not satisfied with either the Mayer or Holly carburetor. W& want every
user of a HUDSON car satisfied. To enable you to satisfy any of your
users who rmay nake conplaint in this connection, and who insist on some
other than the carburetor we use, we have arranged to carry a few Strom
berg carburetors in stock which we will furnish at $7.50 without the

wat er jacketed extension, or $8.50 with the water jacketed extension in
exchange for a Mayer or Holly carburetor with which the car was origi-
nal Iy equi pped. Understand that this price is nade only on condition
that the Mayer or Holly carburetor is returned to us. The type of Strom
berg carburetor we have selected is the Mdel B which lists at $17.50.

ADDRESS ALL COMMUNICATIONS TO THE COMPANY, NOT, TO INDIVIDUALS
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The Mayer carburetor with the hot water jacketed extension seens now to be
so generally satisfactory that it is doubtful if there are any HUDSON users
who are having any trouble in his connection. In case, however, any of your
HUDSON users do make conplaint of their carburetor, the above arrangenent,
we believe, will enable you to satisfy them
Yours very truly,

HUDSON MOTCR CAR COVPANY.

FHT: ETR Myr. Technical & Inspection Depts.

Copy to Sub-Deal ers.
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G ROWLAR LETTER NO 76

TO ALL HUDSON DEALERS AND
APPLI CANTS FOR THE HUDSON
AGENCY FOR THE SEASON CF
N NETEEN ELEVEN

HUDSON CARS
for
JULY, AUGAUST
and
SEPTEMBER

As we approach the end of our fiscal year
(Jul'y 15th, 1910) and the begi nning of another season,
we are pressed for information fromall quarters as to
what our plans will be for 1911.

In our letter No. 51 of March 19th, 1910
addressed to all. HUDSON deal ers, we advi sed them that
we woul d allot, under the 1911 contract, a |limted nunber
of HUDSON cars of the present type For delivery during
July, August and Septenber so that they woul d have some
cars to sell in the sumrer nonths.

As all dealers will remenber, the |argest
busi ness done | ast year on | ow priced cars was during
the period above nentioned. After talking with a nunber
of our dealers it was thought best to adopt this plan and
bri ng out the now nodel s about Cctober 1st. In this way
we do not break the selling season in June or July and
conpel our deal ers, or those who close up with us for next
season, to go without cars to deliver during the nonths of

July, August and Sept enber.

ADDRESS ALL COMMUNICATIONS TO THE COMPANY, NOT, TO INDIVIDUALS
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and

NEW FEATURES.

As every one knows, the HUDSON car has been
phenonenal | y successful this year. Qur 4000 cars which
we will produce for the year has been wholly insufficient
to supply the demand. Qur deal ers could just as easily have
sold 8000 HUDSON cars or nore, if we could have nmade t hem

For next year our output will be considerably
i ncreased. Wth our now factory, of which we will obtain
possessi on about the 15th. of Septenber, we will have a
capacity which will insure a largo and regul ar production
of cars during the ensuing fiscal year.

OnM ng to the fact that our now nodels wll not
be out before Cctober 1st, our prices and conpl ete speci -
fications for next year have not as yet been fully decided
upon. For the information, however, of our deal ers and
those interested in the HIDSON |ine, we can say at this
time that we will have an exceedingly attractive line for
the com ng season including, bee ido the TOURING CAR and a
ROADSTER, a PONY TONNEAU and a car of the TORPEDO TYPE

As our deal ers have been told before, our
policy is to build the BEST CAR IN PO NT CF STYLE, SIZE AND
PONR, FINSH AND GENERAL ATTRACTI VENESS WH CH CAN BE
PRCDUCED AT THE PRI CE.

The price of the new nodel s has not been defi -
nitely decided upon, but it will be about $1250. Conplete
specifications of the new cars will be furnished to all
interested parties as soon as our plans are fully natured.
The new nodel s, whi ch have been designed by our M. H E
Coffin, will undoubtedly sustain us in the policy which we
have deci ded upon, i. e.,- THE BEST CAR IN THE MARKET

AT THE PRI CE
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The greatest guarantee we have for success is THE
SUCCESS OF QUR DEALERS. V& are not going to make very much
noney unl ess our deal ers are naking noney. Realizing this, it
is our aimto not only build the BEST CAR IN THE MARKET AT
THE PRICE, thereby insuring a ready sale of the car, but we
shall be especially liberal in our allotments and distribu-
tion of HUDSON cars to the deal ers who show t hensel ves to be
in a position to handl e these allotnments in a satisfactory
way in their territory.

By June 15th. we shall begin closing contracts for
next year. Dealers who will not he able to come to Detroit
for sone time after that date, should wite us at once giving
an estimate of the probabl e nunber of HUDSON cars they wll
require next year. Those deal ers and applicants for territory
on the HUDSCN |ine for next year who intend to cone to
Detroit soon after the 15th shoul d advi se us on what date
they will be in Detroit.

Very truly yours,

HUDSON MOTCR CAR COVPANY.

ECM ETR Sal es Manager
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G RALAR LETTER NO 80

TO ALL HUDSON DEALERS: -

Sone conpl ai nts have been made to us on account of the high speed junpi ng out
in our transm ssion and due to troubl e experienced with the rear main shaft
bearing in the transm ssion

These conpl ai nts we have endeavored to take care of pronptly by our road nen
and by replacenents, but occasionally we are still getting conplaints such as
we have mentioned above.

In order to absolutely obviate any further trouble in this connection, we
have recently nmade arrangenents to provide a set of new parts for the trans-
m ssi on which in such instances will absolutely elinnate any further trouble
fromthis course

In order that our users may have no grounds whatever for conplaint, we have
deci ded that where such conplaints exist we will send to the deal er, trans-
portation prepaid, these new transm ssion parts to replace the old parts

whi ch have caused trouble. Transportation on old parts returned for credit
nust be prepai d.

In witing us in regard to these parts, please nention this letter.

Yours very truly,

HUDSON MOTCR CAR COVPANY.

FHT/ V
Manager Techni cal and

| nspection Departments.

Copy to Sub-Deal ers

ADDRESS ALL COMMUNICATIONS TO THE COMPANY, NOT, TO INDIVIDUALS
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MEMBERS ASSOCIATION LICENSED AUTOMOBILE MANUFACTURER

Thur sday,
June 23rd,
1910.

G ROULAR LETTER NO 88

TO ALL HUDSON DEALERS: -

Watch for the July 2nd issue of Collier's Wekly. The back cover is
a Hudson touring car ad in full colors. It plays up strongly one of the best
selling features of the Hudson touring car, namely its aristocratic appear-
ance. It contains further sone selling argunments and evi dence whi ch shoul d be
of great assistance to you in closing sone Hudson sal es.

V¢ suggest that you order fromyour |ocal newspaper dealer or from
the publisher direct a few copies of this issue and see that they are read by
sone of your prospects.

Thi s back page comes at a very opportune tinme. Comng on July 2nd
means that it will appear just at a time when thousands will be planning the
purchase a car to take advantage of the Summer and Fall touring season. W&
have timed it so our deal ers night get the nost possible good out of it.

Yours very truly,

HUDSCON MOTCR CAR COMPANY.

1 )
| 4

1 , [ =
| ¥ e 1l

LEQ ES Advertising Departnent.

Copy to Sub-Deal ers

ADDRESS ALL COMMUNICATIONS TO THE COMPANY, NOT, TO INDIVIDUALS
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June 28t h, 1910.
O ROULAR LETTER NO 92
TO HUDSON DEALERS WHO HAVE NOT
CLCSED FCR 1911 AND DEALERS IN
TERR TORY NOT HERETOFORE COVERED.
In our circular letter of May 27th, 1910 (No. 73), we
OONTRACTS advi sed you that, effective June 15th, we woul d begin cl os-
FOR 1911 ing contracts for the season of 1911. Already nearly one-
hal f of our output for next year has been allotted and
addi tional contracts are being signed up daily.
Qur New York deal ers have closed for next year
for 900 cars; Pittsburg 300; Boston 400; Sioux Gty 200;
Buffalo 175; Redfield S.D. 200; Atlanta 100; Tanpa, Fl a.
75; these are only a few of the contracts which have al ready
been closed, indicating that these deal ers think of next
year's |ine.
V¢ have just conpleted and are ready now, to show to
1911 HUDSON all interested dealers visiting our factory the new node
ready for of the HUDSON Every one of the deal ers who have so far
| NSPECTI CN seen this car are nore than enthusiastic over the many
excel l ent features in its construction.
They tell us that never before has such a car been built to
be sold at so low a price as $1250.
WONDERFUL V¢ are endeavoring to lead entirely in the $1250
NEW class and appeal to every class of buyer in the whol e coun-
FEATURES try. The wonderful new silent type of notor is the nost

conmpact and cl eanest thing yet produced in this country.

ADDRESS ALL COMMUNICATIONS TO THE COMPANY, NOT, TO INDIVIDUALS
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Many ot her features in the new HUDSON cars, which we cannot
adequately describe here, will appeal to and interest you.

V¢ intend to nmore than maintain the reputati on we have
previously acqui red of produci ng wonderful value in notor cars
at alowfigure. Qur policy as outlined when t he new managenent
took over the HUDSON conpany was that we woul d continuously
produce the |l owest priced touring car nmade in America which
woul d contain quality back of which we could afford to put our
nanes and reputation.

M. Coffin has done the finest piece of work in his
career in the 1911 HUDSON. W believe the new HUDSON notor is
far superior to any other Anerican type and the whol e construc-
tion shows the utnost sinplicity and maxi mum strength, conbi ned
with |ightness and unusual power.

The new HUDSCN TOURI NG CAR - a large roony five passenger
car has established a new standard i n autonobile val ues. Never
before has such a large, powerful and well designed car been
offered at so low a price. The body of the touring car wll
follow the sane graceful lines as that of the present touring
car, but will be sone what |arger. The dash will be square
i nstead of curved. The entrance to the tonneau is by two |arge
"U' shaped doors.

The PONY TONNEAU wi | | have a hooded dash, which has
proven so popular in this type of car. The rake of the steering
post will be the same as on the roadster. A though, the |arger
demand, naturally, is for the touring car, many buyers who
desire a strictly four-passenger car prefer the pony tonneau,
and for this class of buyers the new HUDSON car of this type

will answer every requirenent.



- 3-

The HUDSON RQOADSTER for 1911 is entirely newin its
construction and will sell for $1250. Wth a | onger wheel base,
entrance to the rear seats is nade possible fromthe side of the
car. The front seats will be enclosed - that is will have a
hooded dash with the torpedo effect. This car will in no way
conflict with the popul ar $1000 roadster of this year

In many sections of the country, particularly in the
large cities, there is a growing demand for cars of the Torpedo
type. W have decided to build a limted nunber of these cars to
nmeet this demand. The HUDSON TORPEDO possesses unusual ly attrac-
tive lines. Special |anp equipnent is provided for this car and
every detail worked out in such a way that buyers, desiring a
car of this type, will find nothing to criticise in the HUDSON
TORPEDO

In our advertising we have been enphasi zi ng the phrase,
"FROM THE H G+ PRI CE GLASS, THE HUDSON | S SET OFF BY PR CE. FRQV
THE LOWPR CE CLASS, BY QUALITY." W believe that if cleverness
of design; proper manufacturing nethods; an el aborately equi pped
new factory in which to make cars; anple capital and a | ong
experi ence in the autonobil e business can produce cars, the
HUDSCON or gani zation will come as close as any other in the
country in denonstrating their ability to do this.

As we are receiving constant applications fromterritory
now covered by our present dealers, it is inportant that those
deal ers who have not cl osed already for next year, or who have
not as yet signified as to when they expect to come to the
factory to discuss arrangenents for next season with us, should
wite us at once as to their intentions so that we can nake our

arrangements accordingly. Naturally, in justice to all of our



of our dealers, we want to discuss our arrangements for next year with them
first, before giving consideration to other applications.

V¢ would Iike to have all deal ers who have handl ed our line during the
past season and who have not been to the factory this year, nmake it a point to
come to the factory as soon as convenient. This is not only to give us an oppor-
tunity of showi ng you the new nmodel and of explaining fully our plans for the
com ng season, but it will enable nmany of our dealers to get better acquainted
with the nenbers of our new organi zation. At the sanme time we shall take plea-
sure in showing all visiting deal ers the progress now bei ng nade on our new
factory which the contractors promse will be ready for occupancy by the nmddle
of Sept enber.

V¢ shall, also, welcome at the factory all deal ers who have nade appli ca-
tion for the HUDSON agency during the past year in territory which we were
unable to cover owing to the fact that our output was not sufficient to supply
the denand. Next year our production will be considerably |arger and we shall be
able to take care of a reasonabl e denmand for our cars fromall sections of the
country.

Very truly yours,

HUDSON MOTCR CAR COMPANY.

ECM ETR Sal es Manager
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HUDSON MOTOR CAR COMPANY

DETROIT, MICH., U.S.A.

Fri day,
July 1st.
1910.

G ROULAR LETTER NQO 93
TO ALL HUDSCN DEALERS: -

W are extremely anxious to secure a photograph of every
Hudson deal er, to be used in The Hudson Triangle. As you have doubt| ess seen
we have a colum in the Triangle called "Wo's Wo -- and Wiy". This is a
colum solely for dealers. In the three issues so far we have used quite
a few, and in going over our list we find that scarcely one tenth of our
deal ers have sent in their photograph as per our request of several nonths
ago.

In order to get the full benefit of The Triangle we urge you
if you have not already done so, to kindly send in your photograph at once.
If you do not happen to have any at the present tine, step into a photogra-
pher's shop and have one taken. V% intend sooner or later to run every
picture of every dealer on the list and we do not wish to nmake a single
exception to this.

So kindly send themon
Yours very truly

HUDSON MOTCR CAR COVPANY.

T, J o
. .
Vew Pallie

b

VP FR Advertising Departnent.

ADDRESS ALL COMMUNICATIONS TO THE COMPANY, NOT, TO INDIVIDUALS
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HUDSON MOTOR CAR COMPANY

Thur sday,
DETROIT, MICH., U.S.A. July 7th,

1910.

G RCULAR LETTER NO 96

TO HUDSON DEALERS WHO HAVE NOT
CLCSED FCR 1911 AND DEALERS IN
TERR TCRY NOT HERETCFCORE COVERED.

OONTRACTS

FCR 1911

1911 HUDSON
ready for

I NSPECTI ON

VWONDERFUL

FEATURES

In our circular letter of May 27th, 1910 (No. 76), we advi sed
you that, effective June 15th, we woul d begin closing contracts for
the season of 1911. Already nearly one-half of our output for next
year has been allotted and additional contracts are being signed up
daily.

Qur New York deal ers have closed for next year for 900 cars;

Pi ttsburg 300; Boston 400; Sioux Cty 200; Buffalo 175; Redfield S. D.
200; Atlanta 100; Tanpa, Fla. 75; those are only a few of the con-
tracts which have al ready been cl osed, indicating what these deal ers
think of next year's line.

W have just conpleted and are ready now, to show to all
interested deal ers visiting our factory the new nodel of the HUDSON
Every one of the deal ers who have so far seen this car are nore than
ent husi asti ¢ over the nmany excellent features in its construction.
They tell us that never before has such a car been built to be sold
at so lowa price as $1250.

W are endeavoring to lead entirely in the $1250 cl ass and
appeal to every class of buyer in the whole country. The wonderf ul
new silent type of notor is the nost conpact and cl eanest thing yet
produced in this country. Many other features in the new HUDSON
cars, which we cannot adequately describe here, will appeal to and

i nterest you.

ADDRESS ALL COMMUNICATIONS TO THE COMPANY, NOT, TO INDIVIDUALS
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VW intend to nore than maintain the reputati on we have previously
acqui red of producing wonderful value in notor cars at a |l ow figure.
Qur policy as outlined when the new nmanagenent took over the HUDSON
conpany was that we woul d continuously produce the | owest priced
touring car made in America which would contain quality back of which
we could afford to put our names and reputation

M. Coffin has done the finest piece of work in his career in the
1911 HUDSON V¢ believe the new HUDSON notor is far superior to any
ot her Amrerican type and the whol e constructi on shows the utnost sim
plicity and nmaxi mum strength, conbined with |ightness and unusua
power .

In our advertising we have been enphasi zi ng the phrase, "FROM THE
H G+ PRICE CLASS, THE HIDSON | S SET OFF BY PRCE. FROM THE LOW PRI CE
CLASS, BY QUALITY." W believe that if cleverness of design; proper
manuf act uri ng et hods; an el aborately equi pped new factory in which to
make cars; anple capital and a | ong experience in the autonobile
busi ness can produce cars, the HUDSON organi zation will come as cl ose
as any other in the country in denonstrating their ability to do this.

As we are receiving constant applications fromterritory now
covered by our present dealers, it is inportant that those deal ers who
have not closed already for next year, or who have not as yet signi-
fied as to when they expect to cone to the factory to di scuss arrange-
ments for next season with us, should wite us at once as to
their intentions so that we can nmake our arrangenents accordingly.
Naturally, in justice to all of our dealers, we want to di scuss our
arrangenents for next year with themfirst, before giving consider-

ation to other applications.
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V¢ would like to have all deal ers who have handl ed our |ine during the past
season and who have not been to the factory this year, make it a point to cone to
the factory as soon as convenient. This is not only to give us an opportunity of
showi ng you the new nodel and of explaining fully our plans for the com ng sea-
son, but it will enable nany of our dealers to get better acquainted with the
nmenbers of our new organi zation. At the same tine we shall take pleasure in
showing all visiting deal ers the progress now bei ng made on our new factory which
the contractors promse will be ready for occupancy by the mddl e of Septenber.

V¢ shall, also, welcome at the factory all deal ers who have nmade appli ca-
tion for the HUDSON agency during the past year in territory which we were unabl e
to cover owing to the fact that our output was not sufficient to supply the
dermand. Next year our production will be considerably |arger and we shall be
able to take care of a reasonable demand for our cars fromall sections of the
country.

Yours very truly,

HUDSCN MOTCR CAR COMPANY

ECM ETR Sal es Manager
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HUDSON MOTOR CAR COMPANY

DETROIT, MICH., U.S.A.

Tuesday
July 12t h,
1910.

Grcular Letter No. 97

TO ALL HUDSON DEALERS

FOR N NETEEN ELEVEN

Qur New York dealers, the A Elliott Ranney Conpany, make

d ause B of their sub-agency contract read in part, as follows:

"The Sub-Deal er shall pay the Dealer list price as published
in the current catal og of the Hudson Mdtor Car Conpany, for each
and every notor car above purchased, |ess a discount of fifteen
per cent (15% on all cars sold by the sub-dealer. In case the
Dealer sells a car in the territory of the Sub-Deal er said car
wi Il be deducted fromtheir allotnment and the Dealer will pay
twel ve per cent (12% commi ssion to the Sub-Deal er on said car.

Al cars nust be paid for imrediately upon notification of
their arrival in New York."

The idea of reserving, with your sub-dealers, the right to sell a car
intheir territory at a slightly less discount, car to be taken from

their allotnent, we believe, is a good suggestion and it is referred
for your consideration and adoption if desired accordingly referred for

your consideration and adoption if desired.

Very truly yours,

HUDSCON MOTCR CAR COMPANY.

Sal es Manager

ADDRESS ALL COMMUNICATIONS TO THE COMPANY, NOT, TO INDIVIDUALS



